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KENTUCKY BOARD 
DEFERS RATE CUTS 


Surprised at Figures Showing Heavy 
Losses—Springfield Fire to Act 
for Companies. 


DATE NOW SET AS DECEMBER 1, 
Board Asks Companies to Submit Ten 


Years Loss and Expense Experi- 
ence Upon Class. 





Frankfort, Ky., Oct. 29th. 
to The Eastern Underwriter.) 


(Special 


Board on or before November 20th, 
their experience with dwelling business | 
in the commonwealth for the past ten 
years. Classification according to towns 
is sought, and the record thereupon 
both with respect to losses and ex- 
penses called for. Further it is asked 
that the companies advise as to the 
rates charged upon dwelling risks in 
Tennessee, West Virginia, Ohio, Indi-| 
ana, and other nearby States. 

Unquestionably the purpose of the 
Board’s inquiry is to compare the rec- 
ords of the companies with the asser- 
tion of their attorneys that the proposed 
dwelling tariffs for Kentucky are con-| 
fiscatory. 


In the face of the vigorous protest | 
from the fire insurance companies | 
against the arbitrary rates named by 
the Kentucky State Rating Board, mak- 
ing big reductions on dwellings and 
farm property, the State Board has 
postponed the date for these rates to go 
into effect from November 1 to Decem- 
ber 1. It is understood that the board 
will in the meantime make further in- 
vestigation of the rates charged and 
the profits of the companies thereon. 

THe reduction in rates were protested 
against at a hearing at Frankfort last 
week. Thomas Bates and A. G. Dugan 
of Chicago, and S. Y. Tupper of Atlanta, 
appeared for the companies, Judge 
Bates making the principal argument. 
Elaborate statistics were presented to 
show that the reduction was excessive 
and unjustifiable. 

Springfield Fire Acts. 

In addition, the committee submitted 
a petition from the Springfield Fire 
Marine, asking that the rate reduction 
ordered be vacated. The Springfield 
was selected because its experience in 
the dwellings in the past five years 
showed a loss ratio of 55.8 per cent., 
while the average loss ratio of all the 
companies on the class was 55.7 per 
cent. In consequence, it was taken as 
representing the average experience of 
the companies, while in addition its 
classification of dwellings is unusually 
correct and accurate. 

The Springfield Fire also submitted its 
experience on all classes of business in 
Kentucky during the past five years, 
showing a loss ratio of 64.2 per cent. 


(Continued on page 12.) 
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Casualty & Surety .......... 


All com-| Assets, January Ist, 1912 

panies operating in Kentucky have been| Liabilities (including capital) 

asked to file with the State Rating) Reserve as a Conflagration surplus........ ; 

; Net Surplus over all liabilities and reserves... 


Organized 1853 


THE HOME 


Insurance # Company 
New York 


Elbridge G. Snow, President 
MAIN OFFICE, 56 CEDAR STREET 


CASH CAPITAL, $3,000,000 

$32,146,564 

18 331,124 
1,800,000 


13,815,440 
SURPLUS AS REGARDS POLICYHOLDERS, $18,615,440. 


Insures against loss ot real and personal property, rental income, 
use and occupancy, earned profits and 
commissions by 


Fire, Lightning, Wind-storm, Automobile and 
Inland Transportation Risks 








Entered United States 
1866 


North British 
and Mercantile 


Insurance Co. 


Established 1809 





Since 1866, when the North British & Mercantile entered the United 


States. 1,833 Fire Insurance Companies have failed or retired 








Are You the Man We Want? 


Are you a producer, can you handle men? 
Good positions for capable men in Pennsylvania, 
Ohio and West Virginia. If you are the man, 
write us to-day. 


PITTSBURGH LIFE AND TRUST CO. 


HOME OFFICE, PITTSBURGH, PA. 


W. C. BALDWIN, President HOWARD 8. SUTPHEN, Director of Agencies 
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FITTING POLICY 
TO POLICYHOLDER 


Program for Presidents’ Meeting Will 
Provide for Consideration of This 
Important Topic. 


POPULARIZE LIFE INSURANCE, 


Commissioners, Company Executives, 
Agents and Assured to Take 
Part in Discussion. 
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Most Men Underinsured. 

“This doctrine applied to life insur- 
; ance leads to the consideration of what 
kind of insurance is best fitted for the 
needs of the particular policyholder. 
| Many men are insured nowadays. Most 
of them are under-insured. Some are 
|insured in whole or in part with the 





wrong kind of policies. The question 
arises as to whether life insurance can- 
not materially increase its service to 
the public by leading companies and 
their agents to give more thought to 
‘Fitting the Policy to the Policy- 
holder.’ To this end this subject has 
been selected as a theme for discussion 
at the forthcoming annual meeting of 
our Association, and both members and 
guests will be invited to contribute 
their thoughts upon it. It is hoped 
that the discussion will show that 
agents should not specialize in a cer- 
tain form of policy, but should offer 
a policy in each case that will best 
suit the needs of the policyholder, con- 
sidering his income, financial ability, 
character of his business, size of family, 
his own age and also the age of those 
dependent upon him, ete. Those who 
participate in the discussion will be 
asked to choose a certain type of policy- 
holder and then discuss the kind and 
amount of insurance that he should 
carry. By selecting a variety of illus- 
trations it is hoped that the symposium 
will afford a sort of text book for the 
agent who may hereafter wish to dis- 
cuss with the policyholder the kind of 
he should take to cover the 
that confronts him in his 
~ on in life. 

the discussion must of neces- 
sity be left in the main to supervising 
officials, company executives, actuaries, 














agents and others directly connected 
with th sural business, it is to 
be hoped every speaker will ap- 
proach the bject from the policy- 
holders’ viewpoint rather than from the 
interest of the agent or of the com- 
pany itself. To do this will help to 
pla life insurance in its right light 
befor I publie 1 showing that in- 
surance men regard their business pri- 
mari rom tt Pracnay Blea of the 
relation it has to the public welfare 
1 the opportunity it affords for ren- 
ring public service 
This discussion should be in popular 
form, as it will be insurance talk of 
i and vital interest to  policy- 
holders It will afford an answer to 
stion which must arise in every 
rs’ mind before he comes to 
ng on the dotted line. It will lead 
insurance of the kind needed and 
therefore appreciated—insurance that 
will stick. Let all who attend this 
y ting y? prepared to spe ak briefly 
on this important topic.” 


SECURE COMPETENT MAN. 
Actuary F. |. McGraw Goes with Guar- 
anty Life of lowa—Company Ex- 
panding Territory. 

F. I. MeGraw of Des Moines, Iowa, 
has accepted a position as actuary for 
the Guaranty fe of Davenport, Iowa 
Mr. McGraw was actuary for the Des 
Moines Life at the time the company 





was purchased by the National Life of 
, a 
this vear Mr. McGraw was re- 
yy the National Life and has 
ving considerable of his time to 





THE EASTERN VNDERWEAITER 


THE AGENT'S OPPORTUNITY! 


MONEY SPENT FOR’ LUXURIES. | 


| 
| 








Bradstreet Reports Bumper Crops—| 
Impossible to Check Prosperity } 
Now Prevailing. 





It is stated that the people of this 
country spent $8,000,000,000 last year in 
unnecessary expenses, i. e., luxuries. Of 
this amount $2,000,000,000 went for 
intoxicating liquors; $1,200,000,000 for 
tobacco; $800,000,000 for jewelry; $500,- 
000,000 for automobiles, and so on all 
along the line down to the neat little 
sum of $13,000,000 for chewing gum. 

This fact should drive the spirit of 
fear from the hearts of life insurance 
salesmen. Why hesitate to approach a 
man or woman to make an investment 
which will become more precious year 
by year, when so much is spent in|} 
extravagance. 

Basis of Prosperity. | 

There is another reason why agents | 

may feel imbued with the spirit of | 
' 
| 





confidence. It is outlined in the follow- | 
ing from Bradstreets: 

“With the phenomenal yield of staple ! 
crops this year and the prospect of a 
total agricultural output surpassing for 
the first time in history the $9,000,- 
000,000 mark, all factors of the world’s 
food stuff markets are conspiring to aid 
the American farmers. Along with the 
news from Washington last week, 
showing bumper crops in corn, oats 
and spring wheat as of October 1, came 
the Department of Agriculture’s sum- 
mary of conditions abroad, showing 
lower yields in many of the important 
Canadian crops, notably winter wheat, 
hay and fodder, calamitous conditions 
among the food and fodder crops of 
Great Britain, and unsatisfactory re- 
turns to the farmers of practically all 
Europe save Germany and _ Russia. 
These conditions, coupled with the war 
jus starting in the Balkans, give 
promise that the American farmer will 
not see a drop in prices for his products ! 
this year commensurate with the in- 
creased supplies.” 

No chance to cry “hard times” as 
long as conditions outlined above pre- 
y 





in Chicago. He also be- 
with J. E, Emery in 
isiness as consulting actu- 
ary and this connection he gives up 
when he assumes his new duties on 
November 1. 

The Guaranty Life is now admitted 
to four States and the management of 
the company has plans for developing 
this and additional territory. Mr. 
McGraw has a thorough knowledge of 
the affairs of this company, having had 
ar opportunity to look into the com- 
pany’s business thoroughly when it 
changed for the mutual to stock basis 
sometime ago. It was through the ac- 
quaintance thus formed that the man- 
agement of the Guaranty Life was led 
to offer and Mr. McGraw to accept the 
position. y 
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J.S. RICE 
President 


HOUSTON, TEXAS 


Outstanding insurance 
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BEGAN BUSINESS NOVEMBER 1, 1909 


Results accomplished in 
Thirty-one months end- 
ing May 31, 


$13,000,000.00 
1,220, 471.38 
994,867.42 


$4,000,000.00 


R AGENCY CONTRACTS ADDRESS 


J. T. SCOTT 


Treasurer 


0.S.CARLTON, Vice-Pres., Houston, Tex. 











The State Life Insurance Company 


INDIANAPOLIS 


Not The Oldest--Not The Largest--Just The Best 


TEN MILLION DOLLARS 


Deposited With The State of Indiana For The Sole Protection of 


Policyholders 


Good Territory and Remunerative Contracts for Men Who Can 


Address CHARLES F. COFFIN, 2nd Vice President 


«Do Things”’ 


1231 State Life Building 








LEST YOU FORGET 


MUTUAL LIFE INSURANCE COMPANY 


OF BOSTON, MASSACHUSETTS 





ON ONE SIDE 
LARGEST MASSACHU- 
SETTS COMPANY 
STRONGEST MASSA- 
CHUSETTS COMPANY 


LOW RATES 


EXCELLENT DIVIDENDS 


And to Cap the Climax 


AN INCOMPARABLE 
18 PAYMENT LIFE 
CAN YOU BEAT IT? 





ON THE OTHER SIDE 
LIVE AGENCY 
QUICK RESULTS 
EVERY FACILITY FOR 
RUSHING BUSINESS 





WILLIAM N. COMPTON, General Agent 
220 BROADWAY, NEW YORK 
TELEPHONES: 6030, 6031, CORTLANDT 


ST. PAUL BUILDING 

















Insurance in Force on the Paid-for Basis: 


A COMPANY 


is unexcelled. 








Liabilities : $40,259,380.22 
Surplus and Dividend Funds: $6,526,751.69 


over $132,000,000. 


whose conservative management in the interest of its policyholders 


DIVIDENDS increasing yearly for the past eighteen years. 


POLICIES 


available under 
direct contracts. 


containing all up-to-date features including “Disability Clause.” 


The Company That Live Men Will Select 
Attractive Territory 


ADDRESS: Home Office, 


STRONG POINTS 0 The Germania Life Insurance Company 


Assets: $46,786,131.91 


50 Union Square, New York 
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WHAT ADVERTISING COULD DO 


Ww. C. FREEMAN TELLS LIFE MEN. 








Wonderful Results Could Be Achieved 
by Systematic Campaign—Cost 
and the Method. 





At the regular monthly meeting of 
the Life Underwriters Association of 
New York held on Tuesday evening, W. 
Cc. Freeman of the New York Evening 
Mail addressed the members on the 
subject of advertising as applied to life 
insurance. it was a most interesting 
address and told of the wonderful pos- 
sibilities of a systematic campaign in 
New York City alone. 

Mr. Freeman said: 

“The American people are not as fully 
educated to the value of insurance as 
they should be, although there has been 
wonderful progress made in the insur- 
ance business. The only way to edu- 
cate them is through daily newspaper 
publicity. 

“I was glad to read that, at Memphis, 
your Association adopted a resolution 
to devise ways and means for greater 
publicity—for some non-partisan cam- 
paign of advertising. That’s it, gentle- 
men—a non-partisan campaign. That 
will do the work because special cam- 
paigns have been tried ineffectively. In- 
dividual agents have tried to do some 
advertising on their own account. It 
was well done in a great many in- 
stances, but the agent doing the adver- 
tising never reaped the full benefit 
from it. The interest he aroused in 
insurance among readers did not bring 

e trade to him. It was distributed 
among other agents known personally 
to those who wanted the insurance. 
The only way to make a campaign suc- 
cessful in any community is for all of 
the high-class agents to get together 
and raise funds to advertise in the 
newspapers, to give general talks on 
insurance. 

“Every family man wishes to pro- 
vide for his family—he knows that he 
should do so. He can be convinced if 
appealed to in the right way. The 
trouble has been that men have been 
asked to over-insure, making it very 
difficult for them to pay premiums, 

“The right sort of an insurance 
agent, it seems to me, will inquire as 
to the earning ability of the man he 
wishes to insure and then go to him in 
1 straightforward way and advise him 
honestly as to the kind of policy he 
should take out. In this way the insur- 
ance cause will be greatly benefited 
because the people wiil have greater 
confidence in it. 

“In New York, the greatest center 
in the world, where insurance is need- 
ed more than in any other section be- 
cause of the manner in which the 
neople live and because of the high 
“ost of living, an advertising campaign 
can be conducted over the name of the 
Underwriters’ Association, which will 
reap a whirlwind of success. Have a 
zeneral office managed by your own 
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CHARACTER AND RECORD OF THE BEST 
MAKING GOOD IN PRESENT POSITION 
LARGE EXPERIENCE IN FIELD WORK 
AN EDUCATOR AND BUSINESS BUILDER 


Is open to consider similar position with Commercial Health and 
Accident, Life Insurance Company or Company doing both lines. 
Only first-class, well managed companies considered. 
strictest confidence “SUPERINTENDENT,” care of The Eastern 
Underwriter, 105 William Street, New York City. 
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secretary, where telephone calls or 
letters may be received and then have 
the secretary distribute fairly among 
the members of the Association the 
leads that are secured through the 
ynublicity, so that all wili have equal op- 
portunity to share in the benefit. 


“To illustrate what can be accom- 
plished by a publicity campaign of this 
character—you can use one full col- 
umn, once a week, in every morning 
end evening English newspaper in New 
York city and Brooklyn; and also one 
column once a week in the foreign lan- 
guage newspapers. The cost will be 
$1,500 a week or $78,000 for the year. 

“I don’t know how many members 
there are in your Association but I as- 
sume there must be 30%. The cost of 
this campaign divided equally among 
300 men would be $260 a year each, 
which is only $5 a week. That is not 
very much of an assessment, is it? 
What could each individual do on $260 
a year? 

“What would this publicity accom- 
plish, do you suppose? The average 
man of fifty, who takes out a $25,090 
life policy pays approximately $1,300 
a year premium. In order that the ad- 
vertising should not cost you more 
than 10 per cent. of the premiums col- 
lected, this publicity would have to in- 
terest 600 men, each of whom could af- 
ford to take out a $25,090 policy. The 
receipts from premiums would be 
$780,000 and the total insurance writ- 
ten should be $15,000,100. And the ad- 
vertising would cost 10 per cent. 

“Of ccurse, this is merely used to 
‘Nlustrate how few people, out of the 
many millions who live in New York 
city and vicinity, are needed to make 
this advertising campaign a_ success. 
You will be appealing constantly to 
one-fifteenth of the total population of 
the United States living right in this 
vicinity. Different kinds of insurance 
should be advertised in _ different 
papers, based on the character of the 
readers of these papers. For instance 
‘he Evening Post would be a splendid 
paper in which to talk about business 
or corporate insurance. I should savy 
hat three different styles of copy 
would have to be written—one dis- 
cussing plain life insurance addressed 
to the medium class of people—those 


having an earning ability of say less 
than $25 a week—another on policies 
fitting those earning in excess of $1,- 
000 a year; and another talking about 
insurance as an investment, or for 
nartners in business, or for big men in 
big corporations. Of course, all of 
these details could be arranged by 
your Association, 

“You wouldn't think that it would 
be possible to buy one full column of 
advertising each week in all of the 
newspapers in New York and Brooklyn 
at anything like $78,000 a year, yet that 
is what can be done. Furthermore, 
the publicity that you might use in 
New York newspapers would have a 
good effect all over the United States 
because New York newspapers § art 
national mediums. 

“Some reliable advertising 
would be glad to place the advertising 
and prepare the copy at no cost to you 
The agency would make out of an ac- 
count of this character, from com- 
missions allowed them by the news- 
papers, about which 
would enable them to employ a good 
writer of insurance copy—some man 
who understands the human interest 
side of this great business of yours 
and which would also cover the cost 
of the placing of the advertising 

“There are three or four men in New 
York city right now that T xnow, either 
one of whom could do this work well 
and would be glad to do it on a re- 
tainer fee of $100 a week You un- 
doubtedly have men in your own or- 
ganization who know more about in- 
surance than anybody else, who would 
be able to write good cop) who could 
tell about what vou have to sell in 
simple language so that the average 
person could understand it That is 
the great point about advertising 
making it so plain that everybody can 
understand it. There is a wonderful 
opportunity, it seems to me, ahead of 
the men engaged in the insurance field, 
if they do publicity of this kind. 

“Why the big companies have not 
done more newspaper advertising I do 
not understand. IT know that it is im- 
possible for individual agents to suc- 
cessfully advertise, but T am convinced 
that a campaign as outlined to vou will 
be amazingly successful.” 
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$10,000 a year 


KANSAS BLUB 


A TERROR TO 


SKY LAW 


PROMOTERS. 








Bank Commissioner Dolley Found 98 
Per Cent. of Stock Held to be 
“Worthless Paper.” 





The “Country Gentleman” for 
October 12 contained an article en- 
titled “The Kansas Blue Sky Law” 
which will doubtless be read with in- 
terest by the subscribers of The BHast- 
ern Underwriter. It deals with the 
conditions existing in Kansas as re 
zards promotions and the sale of bogus 
stock prior to the appointment of J. N. 
Dolley as bank commissioner and the 
method he pursued to rid the State of 
what was termed one of its worst evils. 
His office “was swamped with in- 
quiries not only about stocks offeréd, 
but stocks already bought.” From the 
'atter class he found an alarming con- 
Jition, namely, that “98 per cent. of 
the money paid to promoters and stock 
veddlers was simply thrown away—in- 
rested in worthless paper—and ag- 
zregated from three to five million 
Collars annually.” 

His remedy for this condition was a 
law compelling the sellers of stock to 
secure a State license and now that he 
finds a possible evasion of the law 
through the use of advertisements in 
magazines and periodicals published 

itside of Kansas, but mailed to sub- 
scribers in the State, he proposes to 
use his efforts to obtain the enactment 
of a federal law covering the situa- 
tion. 

The article referred to is reproduced 
herewith: 

“It is an old saying that ‘a penny 
saved is a penny earned.’ A most 
striking illustration of the principle is 
found in Kansas. By saving the citi- 
zens of his State milliors of dollars an- 
nually, J. N. Dolley, the bank commis- 
sioner, has earned as many millions 
for those he represents. It is stated 
on good authority that there is now 
saved from funds previously plundered 
more than enough to pay the yearly ex- 
penses of the whole State government. 

“This came about through the devo- 
rion of Mr. Dolley to the people of the 
State, and the instrumentality of a law 
which he framed and has administered 
since its enactment This statute is 
one of the most impcrtant of the 
State’s many beneficent laws. It is 
known as the Blue Sky Law, so-called 
because its purpose is to protect the 
State’s citizens from tne crooks who 
offer ‘securities’ that have little back 
of them save atmosphere. It has 
driven from the State a set of thieves 
und fakers. It is the first statute of 
its kind in the world, and has effectu- 
ally shut out the plundering promoter, 
the peddler of worthless stock, and the 
shark with a scheme calculated to 
eparate people from their money. It 
safeguards the private pocketbook. 

“Kansas has from th? beginning en- 
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couraged industry and thrift. She has 
judiciously spent large sums in the bets 
terment of her agriculture, so that her 


farmers might enjoy permanently a 
greater prosperity, which means, of 


course, enhanced prosperity for all. In 
this way the State assists her citizens 
to make more money. Now comes a 
law that helps them keep what money 
they already possess. 

“When Mr. Dolley came intv office 
the duties of his department were ex- 


clusively the examining and reporting 
the finances of the State’s banking in- 
stitutions. Previously a banker him- 
self, he knew that a great deal of good 
Kansas coin was constantly finding its 
way to the rapacious paws of the 
fakers. The State had enjoyed an era 


of unprece dented 


by the bank 


i hundred and fifty to a 


prosperity, as shown 
deposits aggre from 
and 


gating 


hundred 


seventy-five million dollars annually. 
Where money is plentiful the stock- 
vender is prone to ply his trade. The 


common attitude has been that if a 


man is so foolish as to buy wildcat 
stocks the loss of his money is the pen- 
alty he deserves Mr. Dolley’s ideas 
were different. He believed that the 


credulous should not be imposed upon 


y tl swindlers. He was convinced 

that the ‘State should step in between 
these harpies and their intended vic- 
ms He invited the public to consult 

lis offic before buying The news- 
enlisted to co-operate with 

estab- 


ng publicity to the 
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DECLARED DBAD~STILL ALIVE 


SUPPOSED TO HAVE DROWNED. 


Insurance Companies Prevent Perpetra- 
tion of a Fraud—Wife Sued for 


To the Southern States Life of Atlan- 


ta, of which Wilmer L. Moore is presi- 
del and the Security Life & Annuity 


for the 
J. Fenn, 
a lumber dealer and naval stores manu- 
Cordele, other 
itwithstanding the courts de- 
and the wife had 
an effort 


of Greensboro, belongs credit 


“resurrection” of one Augustus 


facturer of Ga. In 
vords, n¢ 
lead, 


lared the man < 


won the first round in to col- 
courts life 
Fenn’s life—$5,000 in the 
Life and $10,000 in the 


lect through the $15,000 in 


surance on 





Southern States 





Securi Life & Annuity—the com- 
panies produce the man to refute the 
decision of the court and nullify the 


judgment entered, 

In April, 1910, Fenn, a business man 
of Cordele, Ga., 55 years of age, having 
a wife and Idren is said to 
have started in a small rowboat on the 
Apalachicola River, going on a lumber 
exploring expedition from Bainbridge, 
Ga., to Ochefee, Fla. Early in the 
morning, so the when the 





several < 


storv 


foes, 


river was swift and the water cold, 
Fenn stumped his toe on a valise and 
tumbled overboard, as his two com- 


panions related afterward 


Tell of His Struggles. 





They told how he struggled in the 
icy waters they tried in vain to 
reach him and save his life They 
never saw him again, nor did any of 


his former friends and business associ- 


receive any word from the missing 


Augustus J 


After several months action was be- 











run to collect the $15,000 .of life insur- 
ance. The companies demanded proof 
of death, saying that the circumstances 
were shrouded with doubt. Months 
elapsed, and further proof could not be 
the efficiency of Mr. Dolley’s’ Blue 
tk Bureau recently came to the at- 
tention of tl WwW An officer of a 
firm offered $5.000 of its stock in trade 
r I . 4 4 t} vriter was 
nir ¢ SV IY ( Dolle y's office 
} sked te about the stock 
Within half a minut fter entering the 
( of tt bank commissioner com- 
plet inforn X placed in his 
hands For i vould have been 
impossible to obtain similar data with- 
( ’ reat deal of tir and effort 
Tt need of h shown bv 
he fact that of more ix hundred 
neerns making application for li- 
nses, less than fifty have been ad- 
mitted: and donbt!l many others made 
oO plications |} WSs their schemes 
re so pal 1 fraudulent The 
rs who wer: hut out of Kansas 
obably waxing fat in other States 
thont ct r lNanee The example 
f Kansas. ho r, I et the officials 
vher to nking and acting 
t chusetts Oregor and Arizona 
e recently enacted measures fash- 
ned after fl] 1 Blue Skv Law, 
nd Califorr 1 Minne ta are now 
ne camnpnier for such legislation 
d nearly ver other State is in- 
: th ; view of securing 
nilar law 
Mr Dolle is now advocating a 
leral Blue SI Lav As it is, fake 
oneern t lvertise in Kansas 
hrouch the medtum of periodicals pub- 
} - 2 teics t y harder The State 
powerle to prevent this It is 
proposed by the Kan official that 
the National Government enact a law 
1 forbid newspapers and other peri- 
odicals accepting advertisements of 
cor n whose applications were 
ected In this co-operation of Nation 
and States the plundering promoter 
ind stock swindler would soon be ex- 


pelled from the country 
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obtained on either side, and the com- 
panies still refused to pay. 
Wife Brings Suit. 

Mrs. Nancy E. Fenn, wife of the miss- 
ing man, then brought suit in the 
Superior Court for $10,000 against the 
Security Life and Annuity and for 
$5,000 against the Southern States Life. 
The Superior Court of Crisp County de- 
cided the case against the Southern 
States Life after a long battle, in favor 
of the plaintiff. The two companions 
in the rowboat in the river were intro- 
duced as the principal witnesses, and 
they told how they had witnessed the 
drowning of Fenn. 

But the Southern States Life appealed 
the case to the Supreme Court, where 
it is now pending, awaiting the final 
verdict. The suit against the Security 
Life ard Annuity was slated to come 
up in the Crisp County Superior Court 
in November. 

With the time for the two hearings 
so close at hand, the life insurance com- 
panies redoubled their efforts to locate 
the man. They déclared their belief 
that Fenn was alive, and offered a re- 
ward of $2,500 for knowledge of his 
whereabouts. 

Evidence Forthcoming. 

Representatives of the companies got 
hold of evidence to indicate that only 
two men had started on the journey 
down the river on the morning of the 
alleged tragedy. This made them be- 
lieve that probably the whole game was 
a frame-up to swindle them out of the 
face value of the policies. They secured 


evidence that one of the two “wit- 
nesses” had declared after the “tragedy” 
that Fenn was not dead, but had later 


denied saying it. 

Last week the first suggestion was 
received by the companies of Fenn’s 
whereabouts. A man in Pensacola, Fla., 
legraphed the Southern Life, 
saving he knew where Augustus J. 
Fenn could be found; that he was in 
New Orleans, La. 

J. T. Hill, a Cordele attorney went 
to New Orleans. He found the tip was 
straight, and with the aid of deputy 
sheriff located Fenn, under an assumed 


te States 


name, at a hotel in the Crescent City. 
At a cost probably of several thou- 
sand dollars, the Southern States Life 
and Security Life and Annuity, proved 
beyond a question of doubt the correct- 
ness of their position in refusing to 
av a death claim on a living policy- 


holder. 


PLANNING NOVEL CONVENTION. 
Pittsburgh Life & Trust Already Ar- 
ranging for Gathering of Agents 
Next Summer. 


The Pittsburgh Life & Trust is al- 
ready planning for its gathering of 
agents, when the producers who qual- 
ify are entertained by the company, 
which is a feature that is looked for- 
ward to by all members of the field 
force of the Company. The next con- 


ntion, which will take place.in July, 


1913, will have some unusual features 

It is planned to have all members of 
the association from Pittsburgh and 
points west proceed to New York, 
there to be joined by members from 
eastern points. The party will spend 
the day in New York and that evening 


embark on one of the palatial steamers 


for Boston, via the all-water route. 
During the evening a business meeting 
vill be held on board and on arrival 
another meeting. The afternoon and 
following day will be devoted to visit- 
ing the many points of interest, with 





to Revere Beach and Salem. 


On a Proper Basis. 

In issuing its 'eaflets of reduced rates 
for Term insurance, the Fidelity Mu- 
tual says that the change in no sense 
should be construed as an indication 
to press the sale of this particular 
form of policy, but rather a desire to 
place Term insurance on what is be- 
lieved to be a proper basis. 
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MUST BLIMINATE WASTE TIME 


Gives Strong Talk On Necessity 
for Conservation. 





Vice-President and Agency Manager 
S. W. Goss, of the Security Life of 
America, gave an interesting and in- 


structive address at a recent gathering 
of the representatives of the Company, 
in which he pointed out the necessity 
for every life insurance field man to 
conserve his time and energy with the 
greatest care as they were his chief 
assets. The independence of the agent, 
he said, was a fault in a way, for it 
proved to be a source of weakness to 
many agents because of the tempta- 
tions to waste time that should be 
concentrated on business. Mr. Goss 
said in part: 

“The peril of the life insurance sales- 


man is his independence. He has no 
master. He belongs to that kingly 


order of men who have the initiative 
to plan their own work and to do it; 
to make their own program and to 
carry it through. But this splendid 
freedom of the Life Insurance sales- 
man is his greatest danger. And a 
strong purpose and an unusual self- 
control are necessary to enable him to 
keep himself steadily at work. 


“In these days of increased effi- 
ciency, the man who would succeed, 
must give attention to the question of 


waste. By eliminating needless mo- 
tion, Frank Galbrath increased th@® 
number of bricks a man could lay in 
an hour from 120 to 350. Every brick- 
layer who is using the old method is 
asting enough energy to lay 230 
Lricks each hour. This study of waste 
and the problem of its elimination is 
going on in all fields of endeavor. 
You have just so much energy and 
there are in each day but 24 hours. 
The question is whether you have 
enough purpose to reduce the waste 


of time and energy and to continually, 
effectively apply your.energies at the 
point of greatest efficiency. There is 


the waste that comes through wrong 
eating and drinking: through anger 
and fear and jealousy and surliness; 


through indetermination and indecision 


and procrastination and laziness; 
through not holding steadily to 
an ideal. This problem of waste 


comes back to the question of the 
strength of the man’s purpose, 
whether he has that steadiness and 
ferce of resolution that puts aside 
without regret anything that hinders 
him in his race for his goal, that re- 
cnees to a minimum the waste of his 
t:me and his energy. 

“Reduced to the last analysis, Man 
is Will. He is not nerve and muscle; 
he is not intellect: he is Will. The 
thing to ask is not: ‘Has the man 
enough ability?’ but ‘Has he enough 
purpose?’ Men will tell you that if 
you do not like your work, you can 
not succeed—-and it is not true. 
Others will tell you that if you do not 
find the task for which you are men- 
tally and temperamentally fitted, vou 
can not succeed—and it is not true. 
The sole rule of success is the ability 
to set your feet in a narrow path and 
to go on undiverted by the call of 
ease or pleasure, undaunted by the 
blazing sun or the sharp stones be- 
neath your feet. The one requisite 


to snuecess is purpose. If you lack cer- 


tain abilities, your thought and vour 
purpose will create them. lf your 
qualities of mind and the forces of 


your soul are not adjusted to the task, 
by thought and 


purpose, you can re- 
create and refashion yourself until it 
becomes true that every atom of 
power you possess is brought into 
absolute harmony with your work. If 


vou lack an Insurance personality, you 


can create one. If you want to be a 
leader in this splendid business, the 
only thing absolutely needed is the 


purpose.” 
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HAS STOOD BY THE FARMERS 


NORTHWESTERN MUTUAL’S PLAN. 





President Taft’s Plan Fifty-Five Years 
Behind Milwaukee Company In En- 
couraging Land Mortgages. 


What the Northwestern Mutual Life 
of Milwaukee, has meant to the West- 
ern farmers, in its policy of giving 
farm mortgages the first place in 
preference over all other forms of in- 
vestment for the past fifty-five years, 
was shown by a writer in the New 
York Times recently. The matter un- 
der consideration was the recent sug- 
gestion of President Taft to the gov- 
ernors of the States the discussion and 
adoption of a plan for the establish- 
ment of land mortgage banks which 
would, under strict governmental super- 
vision and control, provide cheaper 
money for the farmers. 

The writer said: “Away out in our 
Western country there is one institu- 
tion which has been dealing with the 
farmers on the land mortgage plan for 
fifty-five years, and which has attained 
phenomenal success in the management 


of its affairs. This institution is the 
Northwestern Mutual Life Insurance 
Company, with headquarters in this 
city and with agencies scattered all 


over the country, or a large part of it 


“Since its establishment, in 1857, 
well-secured mortgage loans on real 


estate have occupied the first place in 
the rank of investments, the loans 
made by it upon this c'ass of securities, 
including both city and farm properties, 
amounting at the close of its last fiscal 
vear to $417,792,432, and with such care 
have these loans been made as to local- 
title and valuation that the entire 
amount of real estate held under fore- 
closure by the company and carried on 
its books as an asset is $646,509. Last 
the real estate paid in rentals, 
after meeting a!l expenses of insurance, 
taxes, and caring for the property, 5% 


its 


ity, 


year 


per cent. The interest earned during 
1911 on mortgage loans made by the 


company amounted to $7,399,664, and of 


this amount only $40,392 was due and 
simpaid at the end of the year, and of 
this latter amount, $20,220 had been 


paid at the time the last annual report 
of the company was made. 

‘These figures afford a_ practical 
demonstration of the soundness of the 
security and the advantage of cheap 
money to both lender and _ borrower. 
The average interest return on such 
loans has been about 5 per cent., or a 
few decimals less. The examining com- 
mittee reports ‘a remarkable record of 


prompt payment of interest on these 
loans.’ Among the assets of the com- 
pany, and the largest assets in any 


form of security held by it, is $153,562,- 


654 in loans on real estate mortgages. 
At the close of the last year, the com- 
pany had $81,549,632 invested in mort- 
gages on selected farm property, ‘a 
larger amount than so invested by any 
other company in the world.’ Last 
year the company wrote policies for 


$9,130,300 on the lives of 4,505 farmers, 
living in forty-one States. 

“The loans on farm lands have been 
made in the States west of Ohio, and 


have been of immense value to the 
farmers in that region. They have 


been placed with the greatest care and 
after thorough examination by experts 
of the value of the property, also 
placed at an average rate of 5 per cent. 
interest. In some cases the rate has 
been as high as 6 or 6% per cent., but 
the average rate has been 5 per cent 
It has been only within the last few 
years that the company has made in- 
vestments in stocks and bonds, but it 
has achieved its growth on its real 
estate securities, doing a conservative 
business by conservative methods. 
Every farm upon which a loan has been 
made was carefully examined by one 
of the company’s special loan agents, 
and upon this written report the finance 
committee acted. Loans are limited to 
half the ascertained value of the prop 
erty placed under mortgage. In many 
cases the loans made do not exceed 35 
per cent. of the value of the property, 








business and financial conditions, is 
ample for the protection of the com- 
pany and its stockholders, who are its 


owners, and in whose interest its 
affairs are administered. 
“The experience of the company, ex- | 


tending over a period of more than half 
a century, and the success it has had 
in dealing with the question of sup-| 
plying cheap money to the farmers of 
the West on land mortgages, would be 
of great value to the President and the 
governors at their conference, There | 
is no more solid security than the solid 
earth. The question in the President’s 
mind is doubtless a question of lique- 
faction, so to say, and upon this point 
the officers of the Northwestern Life 
Insurance Company and the beneficiaries 
of its liberal policy in dealing with the 
farmers would be able to give much 
valuable counsel.” 





PRES. CLARK LAYS CORNER STONE 


— 


Impressive Ceremony in Which Offi- 


cers of Union Central Life 
Participate. 

The corner stone of the new sky- 
scraper home office building of the 
Union Central Life of Cincinnati was 
laid last week by President Jesse R 
Clark, with Vice-President E. P. Mar- 


shall, Secretary John D. Sage, Superin- 
tendent of Agencies Allen W. Watters | 
and Medical Director Dr. C. W. Davis 
assisting. 
The Union 
the tallest 


| 
will be} 
reaching 


Central building 
in Cincinnati, 


thirty-four stories. It will be located 
at Fourth avenue and Vine street. In| 
his address at the ceremony President | 
Clark said: “We mourn, for a mo 
ment, the catastrophe of the passing 
of that masterpiece, the Chamber of 
Commerce building, from this corne: 
But it is only for a moment, for another 
masterpiece will succeed it that will} 
furnish still greater evidence of a} 
‘Greater Cincinnati.’ 

“We approach the duty of the hour! 


with feelings akin to reverence, for we 


are now about to lay a cornerstone 
upon which we shall rear a structure 
vhich shall be a thing of beauty, upon 
which the eye can feast with satisfac 
tion—a thing of utility, in which man) 
of us will conduct the dull routine of 
business with the greatest comfort and 
facility; upon this stone we shall rear | 


monumental | 
the outside 


which shall be 
to 


a structure 


of Cincinnati prowess 


world.” 
Vata | 
WISCONSIN LIMITS 

First Thousand Policies Not More 
Than $1,000—None to be Issued 


Over $3,000. | 
A subscriber desires information as 
io the maximum amount of singl 
policies to be issued by the Life Fund 
of the State of Wisconsin. 
Policies may be issued in 
of $500 or multiples thereof. 
1,000 policies issued must be 
$1,000 each. After the thousand 
cies have been issued, the limit may 
be increased to $2,000 for the next two 
thousand policies When the number 
of policies shall have reached 3,000 the 
limit on a single life may be increased 
to $3,000, but at no time shall it exceed 
this amount. 
The State 
custodian of 
accumulated. 


the sum 
The first 
limited to | 
poli- 


the 
and 


to be 
handled 


is 


treasurer 
the funds 


MISSOURI'S SUICIDE LAW. 
Casualty Companies Discuss Drastic 
Measure Which Makes Indemnity 
Payable for Suicide. 





The casualty companies are to meet 
to-day to discuss what action will be 
taken in regard to the drastic Missouri 
suicide law which compels the accident 
companies to pay the full indemnity in 
cases of self-destruction. The compa- 
nies are demanding the repeal of the 


law and some steps will be taken to} 


have the Missouri legislature take ac-| 





Liberal Contracts to Productive Agents 


If unattached and interested, kindly give 
us your name, age, address, state experi- 
ence and furnish references, and a proposi- 
tion for an agency, if in authorized territory, 


will be submitted. W, DPD. WYMAN, President 
W.S. WELD, Superintendent of Agencies 


BERKSHIRE 
LIFE 
INSURANCE 
COMPANY, 
Pittsfield, 
Mass. 














Insurance in Force Increase in Surplus in 
Over $14,000,000 Two Years Over $50,000 


GUARANTEE LIFE INSURANCE CO. 


HOUSTON, TEXAS 


An excellent proposition awaits a few live 
who can produce the business 


the Home Office at Once 


managers 


Write 











Every Month a Record Month! 


Each month of this year has given a fine gain in new business over the same 
month in 1911. If 
this rate of increase continues, new business far exceeding 
that of 1911 

Popular policies, low premium rates, large dividends, Massachusetts prestige, 


Never were the policies of this Company as easily sold as now. 


1912 will pile up a total of 


our record year. 


and Massachusetts Mutual far-spread reputation, at the command of a well-organized 
agency force that is backed by progressive Home Office management, are the cause 
of this satisfying prosperity. 

We occasionally have a general agency opening. 


JOSEPH C. BEHAN, Superintendent of Agencies 


Massachusetts Mutual Life Insurance Company 


SPRINGFIELD, MASS. 
INCORPORATED 1851 








Life Insurance and Texas 
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JAS. A. STEPHENSON, President DALLAS, TEXAS 











“A LIFE PENSION FOR YOU” 


A new idea in life 
appeals to self-interest. Best seller in 
the market to-day. Write for the booklet 


The Fidelity Mutual Life Insurance Company 
PHILADELPHIA 


L. G. FOUSE, President 








This Company issues policies which grant the insured 
COMPLETE PROTECTION against all the adversities 
affecting life or health, and which provide Indemnity for 

DEATH FROM ANY CAUSE 

PERMANENT TOTAL DISABILITY 


AND 
DISABILITY RESULTING FROM ANY SICKNESS 
OR ANY ACCIDENT 


For Agencies Address 
The Columbian National Life Insurance Company 


BOSTON, MASS. 


ARTHUR E. CHILDS, President 
WM. C. JOHNSON, Vice-Pres. and Gen’! Mgr. 





tion on the statute at the next session.’ 
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PROVES A BOOMERANG. 





Security Mutual’s Arrangement With 
Binghamton Bank Not Subject 
to Criticism. 





In response to an inquiry, W. T. | 
Emmet, Superintendent of Insurance 
for New York State, has the following | 
to say relative to the relationship be- 
tween the Security Mutual Life and the 
First National Bank of Binghamton: 

“In reply to your letter of the 8th in- 
stant, I teg to say that this department 
made an investigation of the relations. | 
between the Security Mutual Life Insur- 
ance Company and the First National 
Bank of Binghamton, New York, at the 
time of our last examination of the Se-| 
curity Mutual, and found no reason for 
criticizing these relations. 

“In fact, the present relations be- 
tween the Security Mutual Life Insur- 
ance Company and the First National 
of Binghamton are simply a continua-| 
tion of a relationship between these 
two institutions, which was established 
by Mr. Charles M. Turner when he was 
president of the Insurance Company, 
as testified to by Mr. Turner before the 
Armstrong Investigating Committee— 
excepting that the sum which was at 
all times kept on deposit with the bank, 
upon which no interest was paid, 
amounted to $30,000 during Mr. Turn- 
er’s presidency, while, according to the 
last annual statement of the Insurance 
Company on file with this department, 
only $20,000 is now deposited with the 
bank without interest. This, notwith- 
standing the fact that at the present 
time a larger financial business is being 
transacted and there is a larger amount 
of income disbursements and invest- 
ments to be made, than was the case 
during Mr. Turner’s administration. 

“Mr. Turner testified before the Arm- 
strong Committee with regard to the 
$30,000 balance, which he maintained in 
the bank as aforesaid, as follows: 

“*This bank does all our business, 
collects all our checks without charge, 
and transacts banking business, and it 
was agreed that $30,000 deposited was 
a small enough compensation for the 
expense they had.’ 

“No criticism was made by the Arm- 
strong Committee of this relationship 
during Mr. Turner’s time, and inasmuch 
as the present arrangement is a better 
one for the Insurance Company, and 
inasmuch as the requirements for the 
maintenance of a deposit in a bank are 
greater now than at the time of the 
Armstrong investigation, I believe that 
the Company is not subject to criti- 
cism now for its relations with the 
bank.” 





W. C. JOHNSON OPTIMISTIC. 
Trip of Thirteen Thousand Miles Im- 
presses Vice-President of Colum- 
bian National Life. 





William C. Johnson, vice-president 
and general manager of the Columbian 
National Life, returned to Boston on 
October 21st, after a trip of more than 
thirteen thousand miles, inspecting the 
Company’s agencies. 

Mr. Johnson started out August 1st 
and has not only visited almost every 
State in the Union, but during his ab 
sence from Boston attended the annual 
conventions of the International Asso- 
ciation of Accident Underwriters at Old 
Point Comfort; the Dominion Associa- 
tion of Life Underwriters at Montreal, 
and the National Association of Life 
Underwriters at Memphis. 

In talking with a representative’ of 
The Eastern Underwriter this week Mr. 
Johnson expressed great optimism con- 
cerning business conditions in general 
and insurance conditions in particular. 
He states that the United States is just 
completing the harvest of the largest 
crops in its history; -that, broadly 
speaking and almost without the excep- 
tion of a single State, the yield of the 
soil has exceeded that of any previous 
year, not merely in wheat and corn, but 
also in fruit, hay, oats, alfalfa, sugar 
beets and cotton. While the late and 
wet spring affected the cotton some- 








Are you in the business to stay? 


ing your whole career; 


way of commissions; 


his money. 


34 Nassau Street - - 





~The Mutual Life Insurance Co. of New York 


IS ONE OF THE MOST LUCRATIVE OF CALLINGS 


Choose a Company good enough 
for you to stay WITH, and strong enough to stay with YOU, dur- 


The oldest Company in America, which began business seventy 
years ago, is bigger, better and stronger now than ever before, and 
will be still bigger, better and stronger seventy years hence; 

Not the Company which YOU must introduce, but the Company 
which introduces YOU wherever you go; 

The Company whose better selling policies earn most for you in the 


The Company which furnishes the insured the largest protection for 


FOR TERMS TO PRODUCING AGENTS, ADDRESS 


GEORGE T. DEXTER, 2d Vice-President 


Home Life's 
Prosperous 


Year 


—The fifty-second annual statement of the 
Home Life Insurance Co., of which George 
E. Ide is President, shows that the company 
has enjoyed a most prosperous year in every 
department. The insurance in force on De- 
cember 31, 1911 was $105,047,760, against 
$100,214,968 December 31, 1910—a gain of 
$4,832,792 for the twelve months. Total assets 
of the company are reported at $26,377,420 
as compared with $25,025,299 on December 
31, 1910—the increase for the year thus 
amounting to $1,352,121. After the pay- 
ment of death claims, matured Endowments, 
&c., of $2,810,000, which also includes divi- 
dends to policyholders (more than $484,000), 
and after the addition of over $1,088,000 to 
the reserve fund, the surplus is increased by 








New York, N. Y. 








what, yet prices hold firm and the ulti- 
mate returns will be satisfactory. 

From his knowledge of conditions in 
the different States and his conferences 
with bankers and business men in all 
sections of the country, Mr. Johnson 
feels the United States is entering upon 
a period of great prosperity, which 
promises to last for some years at least. 
Confidence abounds; money promises 
to be easy this winter, and extension 
and development work is being planned 
in all directions, this being particularly 
marked in the Southern and Western 
States. 

The unexampled prosperity of the 
country is already reflected in the 
marked increase in the volume of busi- 
ness being written, which was noted in 
all sections of the country and among 
the representatives of all the leading 
companies. Agents everywhere are 
optimistic, and Mr. Johnson predicts 
that 1912 will wind up satisfactorily 
for all the regular companies, and 1913 
see a larger production than any pre- 
vious year in the history of American 
life insurance. 


WANTS ADVICE OF COURT 





As to Division of Surplus—President 
Wing of Provident Outlines Com- 
pany’s Practice. 

Speaking of the decision of the 
Supreme Court of Pennsylvania, re- 
ferred to in last week’s issue, to the 
effect that holders of maturing limited 
life and endowment policies are entitled 
to a share of the accumulated surplus 
of a company even though dividends 
have been declared and received an- 
ually President Asa S. Wing of the 

Provident Life & Trust says: 

“The court does not say that we shall 
distribute every dollar of our surplus 
to such policyholders. We shall comply 
with the order to the best of our ability, 
but have never yet come across an 
insurance actuary who could figure 
down to a nicety just what is due such 
a: policyholder under the circumstances. 

“White brought the litigation for the 
purpose of obtaining a detailed state- 
ment of the division of the surplus we 
allowed him when his endowment policy 
matured. He had shared from year to 
year in the dividends of the company, 
which are calculated on the actual 
earnings of the insurance department. 
Over and above this, when his policy 
matured we paid him one-tenth of one 
per cent. of the surplus account, which 
fund amounted to about $8,000,000. The 
percentage allowance was arbitrary. 

“It is extremely difficult to determine 
how much of the surplus White is 
entitled to, because the fund grew over 
a long period of years and started be- | 
fore he became a policyholder. If the | 
court will tell us how to divide it we 
will appreciate the suggestion. Whether 


our compliance with the decision will 
be satisfactory remains to be seen. It| 
may result in additional litigation.” 


$68,882, and is now $1,863,494, over and 
above the sum of $2,435,269 which is re- 
served for deferred dividends.— 

“The Com’cl & Fin’cl Chron,” 1-27-12. 





Of the Intermountain Life—Directors 
of Salt Lake City Company 
Select Officers. 


For Agency apply to 
GEORGE W. MURRAY, Supt. of Agts. 


256 Broadway, New York, N. Y. 


| 
GOVERNOR SPRY PRESIDENT | 


Directors of the Intermountain Life | 
of Salt Lake City, Utah, elected at a/| 





stockholders meeting October 7, met | 








last week and selected officers as/| 
follows: Governor William Spry, presi- | 





cent; Thomas R. Cutler, vice-president | 
and general manager Utah-Idaho Sugar 
Company, first vice-president; George 
T. Odell, general manager Consolidated | 
Wagon & Machine Company, second | 
vice-president; J. O. Carter, third vice- 
president and general manager; Joshua 
Greenwood, judge Fifth Judicial Court, 
fourth vice-president; John C. Sharp, 
director Deseret National Bank, fifth 
vice-president; N. T. Porter, attorney, 
Salt Lake, secretary; R. T. Badger, 
cashier Utah State National Bank, 
treasurer; Dr. George W. Middleton and 
Dr. Samuel H. Allen, physicians and 
surgeons, Salt Lake City, medical 
directors. 

The directors are: M. S. Browning, 
capitalist, Ogden; James H. Moyle, 
attorney and capitalist, Salt Lake City; 
Lawrence Greene, general manager 
Utah Fire Clay Company, Salt Lake 
City; F. E. MeGurrin, president Salt 
Lake Security & Trust Company, Salt 
Lake City; Richard R. Lyman, pro- 
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fessor civil engineering University of 
Utah, Salt Lake City; E. D. Ball, 
director experimental station Agricul- 
tural college, Logan: W. H. Brereton, 
president State Bank of Provo, Provo; 
J W. Lesuer, merchant, Mesa, Ariz.; Is the Latest Insurance Discovery 

L. R. Anderson, sheepman, Manti; James ; 

L. Wrathall, stockman and capitalist, The Duplex Policy 
yrantsville; Joseph Weston, stockman Is 

and capitalist, Laketown; Jas. Andrus, A DOUBLE BARRELLED TWO IN ONE 
merchant and banker, St. George; John INSURANCE CONTRACT 

L. Sevy, stockman and capitalist, Pan- AN INNOVATION. BEATS COMPETITION. 
guitch; C. W. Knudson, fruit grower EXCLUSIVE. ATTRACTS. 

and merchant Brigham City; James M. GETS INTERVIEWS. BRAND NEW. 
Peterson, banker, Richfield. The Only Company Which Has It Is 


The Intermountain Life has about 500 
stockholders, most of them prominent THE RELIANCE LIFE INSURANCE C0. 
in financial and business affairs of _ > — 
Utah and has secured insurance of ap- | OF PITTSBURGH 
proximately $1,500,000. Lp 
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THE CLEVELAND LIFE INSURANCE CO. 
CLEVELAND, OHIO 
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HINTS TO BUSINESS GETTERS 





“Suppose you, Mr. Reader, take 
fiitteen minutes of your own time, sit 
cown by yourself and write out for 
your own personal benefit a truthful 
account of what you did yesterday. if 
you do I am sure you will find many 
ways in which to improve the things 
you intend to do to-day and to-morrow 
and the next day. Try it.” 

. . * 


“My prospect was a busi- 

What ness man who owned a plant 

Clinched which 1 knew was yielding 

It. an increasing income,” said 

a Phoenix Mutual Life man. 

“I also knew that he had an Endow- 

ment for $5,000 in this company due 12 
years hence. I said: 

“‘The value of your business is in- 
creasing—not only to yourself but also 
tu your family. You are the fountain 
head of this plant. You should increase 
your insurance to balance the appre- 
ciating value of your plant which must 
inevitably depreciate at your death. 

“TI advise a $10,000 policy on the 
Annual Life plan—the most insurance 
for the least deposit. If you die within 
years, your family will receive 
$15,000. If you live, the company will 
pay you the proceeds of your Endow- 
ment due 12 years hence in instal- 
ments for life—yielding an income 
more than sufficient to pay this pre- 
mium. 

‘‘You will need this insurance 12 
years hence as much as you do now. 
Why not anticipate this need at this 
time when you are physically able to 
secure it.’ 

“He told me that he would think 
ii over. I went to see him twice after 
my first call and finally got his check. 
| think these suggestions at my first 
interview got the business.” 

: . + 

W. B. Howard, superin- 
How He tendent at Augusta, Ga., 
Sold His for the Life Insurance 
First Policy. Co. of Virginia, con- 
tributes to the Com- 
pany’s paper an account of how he 

wrote his first policy. He says: 

“When I entered the service of the 
Company I had practically no concep- 
tion of the insurance business at all, 
aad the one agent who had solicited 
re for insurance left a very un- 
favorable impression of insurance agents 
on me, as his arguments were all faulty 
and I knew he spent most of his time 
in pool rooms loafing, though I gave 
him an application for $2,000 because 
of the innate realization of responsi- 
bility to my family. 

“Therefore, when I took up the busi- 
ness as a profession, I determined that 
whether I secured the business or not, 
the man to whom I talked should know 
after I had gone that he had been 
going over a business proposition, and 
that my methods and my life should 
ke above reproach, as the whole busi- 
ness was two-thirds confidence, and my 
prospect should have nothing to cause 
him to doubt my honesty of purpose, 
nor the honesty of the proposition I 
was putting up to him. 

“Armed with this determination and 
perfect confidence in my Company and 
its contract, I went after the nearest 
man I could find, my nearest neighbor, 
who had four grown children by a first 
wife and a three months old baby by 
ea second wife, who was about the same 
age as his oldest daughter. I knew he 
was in hard luck and had an $800 mort- 
gage on the farm, so I put it squarely 
up to him as to the position he would 
leave his young wife and baby in should 
death remove him, for they would be 
helpless, even though his older children 
could take care of themselves. 

“He was visibly impressed, and, see- 
ing that I had him, I took up the kind 
of policy, and as he was forty-four 
years old, already past the prime of 
life, I suggested the Twenty-pay Life 
with premiums reduced after ten years, 
showing him that in this way he would 
pay the bulk of his premium while his 
earning capacity was unimpaired and 
have a very light burden to carry in 


12 


his older years, should he be fortunate 
enough to live that length of time. This 
also was favorably received, and we 
came to the amount, and here | made 
my mistake, for, having him cinched 
and duly impressed, | let him get away 
with one thousand, on the strength of 
his hard-luck story, when a little more 
pressure would have made it two, or 
even three, thousand, | am sure. 

“In my experience I thought | could 
increase it later, but times changed; 
he sold his farm a year later and went 
into the automobile business; had a 
tough time getting started, and, as I 
was taken out of the district, and out 
of touch with him, 1 never got any 
more, when | might just as well have 
had twice or three times the business, 
and 1 would have been benefited, he 
would have been benefited, the Com- 
pany would have been benefited, and 
eventually his family would have reaped 
the largest benefit of all.” 

see 


The subject of lapsing 
Why Some policies is as important 
Policies to the agent as it is to 
Lapse. the company and doubt- 
less a little more so. The 
companies, however, have made a sys- 
tematic study of the causes of lapsing 
and they have also made some sys- 
tematic effort to treat the cause. It 
is a very difficult matter for the com- 
pany to handle, although were the 
company in a position to get in touch 
with the policyholder in the right way 
and get a complete understanding of 
the policyholders point of view on the 
policy in question, it is usually saved. 
The prevention of lapsing is essen- 
tially a matter for the agent and the 
experience of the companies shows that 
lapsing more often than not is pri- 
marily due to the agent. If the reason | 
for lapsing is not a financial one, the | 
fault is pretty certain to be with the 
agent and even in the former case it 
may be up to the agent. J. F. Welling- | 
ton, agency director of the Great | 
Southern Life, recently gave some) 
pertinent reasons for lapsed policies. 
“A large majority of lapses are trace-| 
able to lack of information on the part) 
ot the policyholder,” he said. ‘The 
average business man thinks that any 
policy in which the number of pre- 
mium payments is limited is an ‘endow- 
nent. He also believes that an 
ordinary life policy is one upon which 
he must pay as long as he lives or lose 
all the payments he has already made. 
As a result, the first time the repre- 
sentative of some other company comes 
along he is told that Mr. Man has a 
twenty-year endowment policy that is 
costing him about $30 a thousand. Mr. 
Agent immediately gets busy and proves 
that Mr. Man has a twenty-pay life 
policy that guarantees its face in paid- 
up insurance at maturity instead of 
cash. Mr. Man jumps to the conclusion 
that he has been buncoed and lapses 
his policy in order to get even with 
the agent who sold it to him. The 
only man who is damaged in this trans- 
action is the one who sacrifices his age 
and accrued protection just because 
he does not know that any form of 
policy issued by any legal reserve com- 
pany is worth the price he pays for it. 
“Every agent should deliver every 
policy he sells in person. He should 
thoroughly understand every form of 
policy issued by his company and ex- 
plain all points of difference to the 
purchaser. He should carefully instil 
into the mind of the policyholder the 
reason why the particular form of 
policy sold him is best for his needs 
under existing conditions. He should 
call his particular attention to each 
clause in the policy and be sure that 
it is thoroughly understood before 
taking up the next. Every careless 
delivery ig the foundation for a lapse 
and every lapse is a loss to some one. 
“A life insurance policy that is 
properly sold and delivered is a source 
of pleasure, profit and contentment to 
every man connected with the trans- 
action.” 














Vice-President Buckner of New York | 
Life Wishes Premiums or 
Cancellations. 





According to a special announcement | 
by Vice-President T. A. Buckner of the | 
New York Life, outstanding, unpaid | 
business is preventing the release of 
insurance issued since October 1 for | 
delivery in 1913. He wishes either the 
premiums, the policies for cancellation 
or the policies to be reissued after the | 
first of the year. He says: 

“We regret that we have not yet 
been able to release any of the business | 
which has recently been written and 
sent out suspended as to delivery until 
1913. Our inability to release any of 
this suspended business is due to the 
large amount of non-suspended business | 
still outstanding in the field. The total | 
paid business of the company, together 
with this non-suspended business, ap- 
proximate the maximum we are per- 
mitted to issue and deliver in the year 
1912. Agents will confer a great favor | 
upon the management of the company 
by closing up this non-suspended busi- | 
ness as rapidly as possible. 

“1. Bither by reporting the premiums 
on said business; 2. By returning the 
policies for cancelation in cases where 
they cannot be placed; or 3. In cases 
where the agent is uncertain as to 
whether he will be able to deliver the 
business or be compelled to return it 
for cancelation—by returning said poli- 
cies at once to the home office, with 
request to have same redated and re- 
issued; policies so redated and reissued 
will be sent out subject to 1913 delivery.” ! 
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A PENN MUTUAL PREMIUM, less a PENN MUTUAL 
DIVIDEND, purchasing a PENN MUTUAL POLICY, con- 
taining PENN MUTUAL VALUES, make an INSUR ANC E 
PROPOSITION which in the sum of ALL ITS BENEFTTS, 


is unsurpassed for net low cost and care of interests of 





THE PENN MUTUAL 
LIFE INSURANCE COMPANY 
OF PHILADELPHIA 


On January 1, 1909, rates were reduced and values increased to full 
reserve 





=e 





Capable agents 
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801-2 Dun Building, 290 Broadway 
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HOW TO BUILD AN AGENCY. 


QUALIFICATIONS FOR MANAGER. 








Should Be Personal Producer and Or- 
ganizer—Selecting Staff of 
Producers. 





The Canadian Life Underwriters As- 
sociation had for its Prize Essay topic 
for the recent convention the import- 
ant subject “How to Build an Agency,” 
the winner being William McBride of 
Manitoba. 

Mr. McBride believes 
agency managers are to be found 
among men who won their spurs as 
solicitors, and who in addition possess 
organizing ability. The manager who 
is able to write business has a decided 
advantage in working with and training 
agents. As to compensation for mana- 
gerial services, he is of the opinion that 
it should be in the form of a salary and 
overriding commission. 

In the securing of agents Mr. McBride 
favors the plan of securing new men 
so as to “get the first mortgage on their 
insurance affections.” 

Mr. McBride’s 
herewith: 

If obtainable, get for general agent a 
man who has risen from the ranks and 
won his spurs by tact and persistence. 
While his duties are not so much the 
writing of business himself gett 
others to do it, yet, from his pre 
personal success, he should be able to 


that the best 


n 


essay is reproduced 


as ing 


vious 





show his subordinates how to “work 
the oracle” and unostentatiously im- 
press upon them that his practical ex- 
perience is a valuable asset, and is at 
their disposal when they need assist- 
ance. He should never be so busy with 
his own personal canvass that he 1- 
not assist his district agents, who n t 


be too much left to 
and dev 


their im- 


elop along err 


otherwise 
mature devices 











neous lines. Though he may pers¢ lly 
be a good producer, he must n get 
that he is the organizer, and th it is 
more his bounden duty to secure des 
able new agents and train them tha! 
it is to personally secur pplications 
for insurance. 


Personal Business. 






































Companies should not requirs al 
agents to write specified am¢ of 
personal business, since in so doing 
they deprive sub-agents of atter n, to 
the full benefit of which they are enti 
tled. Every enera gen yuld be 
given what is k is an understudy, 
so that when he is ind osed or on 
vacation the volume of business may 
not fall off to any perceptib extel 
Companies in tl oO interests should 
make some I oO lis expend 
ture. 

After a company has secured for 
chief agent a man as yve described, 
they should give him a suitable salary 
with an overriding commission in 
in the success of the business 
general agent on pure commi ) 
tract there is ever presented the i 
sistible temptation to dé id half the 
commission where he co-o with 

i i agen This makes 
onl ialf-hearted ! 
in consequence him 
doubtful propos stee 
tudiously and sedulously clea 
of eligible prospects I hey per 
haps foolishly fancy the can close 
themselves j ling commlis- 
sions. If en is on sal- 
ary, his subordinates will subordinate 
their own personalities for the general 
velfare of the business and heartil 
co-operate with hin s enabling hin 
to get from. the locality perhaps four 
times the number of risks tha vould 
be obtained if the local ag had to 
split profits with him 
Don’t Steal Agents. 

Having laid the foundation of this 

agency-building; havi secured for 





general agent a man with the necessary 
qualifications; having made with him 
an agreement which gives him a finan- 
cial incentive to become a successful 
organizer, and having given him suffi- 
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cient latitude to deal fairly and liberal- | 


ly with his employes, we here cease ad- | 


vising 
to counsel the general agent on the ex- 
pert management of his territory. 

First and foremost do not begin by 
stealing agents from other companies. 
His present company has weighed him 
in the balance, knows his merits and 
demerits, and, rather than part with 
him, will give him all his services are 
worth, and they are worth more to the 
company that broke him in than they 
probably will be to you. 

Be ever on the look-out for agents 
among bright, intelligent, and, if possi- 
ble, educated young men who are good 





salesmen in other lines of business. 
Get the first mortgage on their insur- 
ance affections, give them their initial 
training, and present to them a contract 


in which merit, persistence and efficien- 


cy will receive financial recognition, 
and they will generally prove as true 
to you as the needle to the magnetic 
pole. Imbue them with the fact that 
entering upon insurance they not 
give themselves greater scope in 





widening their financial sphere of use- 
fulness, but that ‘they become factors 
in bettering human conditions through 
a scientific mercantile philanthropy full 
of altruistic beneficence, but shorn of 
































the company and presume now | 





its sting, since a widow does not have 
to sacrifice either pride or prestige 
when she accepts, not as a gift, but as 
her legal right, the face value of her 
husband’s policy. 

Women as Solicitors. 

In your quest for agents seek out 
vomen of vigorous personality, not too 
ssertive. Most intelligent women 
know by intuition what men learn by 
experience They are better students 
of human nature than we, and know 
how » humor applicants’ whims or 
obbies. A stable-minded woman, who 
makes man forget that she is a 
oman and he a man when she is talk- 

g business to hit is often accorded 

cou! s hen an agent of 

e pel sion might be told to go 
s 1 premium. 

il walks of 1 women have held 
heir vo h the sterner sex. In the 
U ed States st of the best insur- 

producers are women, and in my 
eld they got good business where ] 

led. We have a large clientele who 
could b canvassed only 
yy their If you secure a 
sprinkling women Canvass- 
‘Ts you much toward 
building up your agency. 

Essentials for Success. 
In appointing agents, impress upon 
I he necessity of perfect truthful- 

ness and absolute honesty. By that I 
do 10 mean ommercial honesty, 

hich is only a modified solution con- 

5 zg Oo observing the rules of the 

within legal limitations. Size up 
what with ordinary effort your locals 
should produce, then offer them a 
bonus on their total business if they 

ceed their allotment, intimating that 
their names will appear in the honor 
roll. These additional incentives in the 
shape of praise and concrete remunera- | 
tion will be endless inspirations to your} 
subordinates and stimulate a healthy, | 
friendly rivalry which will materially 
enhance th productiveness of your 

Of also some special prize for the 
one 1 the largest business be- 

ynd his ) n nts are human, 
sentimental, and possess an inborn de- 

e to | idvertised as leaders. Fan 
ito fil his ambition for recognition 
ind apj 8 Many agents have learn- 
ed th own prowess and developed 
confidence in their own ability when 
stimulated by a determination to win 

coveted prize and the accompanying 
clat This affords agents valid ex- 
cuses for urging the procrastinating 


‘ir friends to decide 
little additional ar- 





prospects among 


immediately. The 








gun t, “Your application now will aid 
n securing the prize,” may be the last 
straw in breaking the back of a pros- 
pect’s indifference. 


Difficulties and discouragements con- 
tinually confront your agents, therefore 
assemble them in convention semi-an- 
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men. 


Write to L. L. HOPKINS, General Manager 
1 Madison Avenue, New York City 


field in the country. 


OPPORTUNITY! 


The New York Agency of the Union Central Life Insurance Company, offers 
to a few life insurance men located in fields where production is limited, an 
opportunity to enter the business in New York City, the greatest insurance 


Every facility will be given to ambition 


is and energetic 








FEDERAL LIFE 





Insurance in Force 
Capital, Surplus and Reserves 
An enterprising, progressive, 12 year old Life Insurance Company issuing al! standard forms 
of term, non-participating, annual and deferred dividend policies 
Accident and Health 


Exceptional opportunities for 
If interested address 


Department just being inaugurated. 


ISAAC MILLER HAMILTON, President 


$20,000,000.00 
3,000,000.00 


men of ability desiring to form PERMANENT conneetions. 
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CAPITAL $1,000,000 


Georgia Life Insurance Company 


OF MACON, GA. 


W. E. SMALL, President 
SURPLUS 


LIFE AND CASUALTY INSURANCE 


Perfect Protection at a Reasonable Cost Under Safe, Sane and Conservative 
Management. 


Address M. Y. Manley, Superintendent of Agencies 


First Class Openings in bothBranches for 


$500,000 
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The Emblem of Sound Insurance 


FOUNDED 


Of the United States o 
ALBERT M. JOHNSON H« 
*resident 
THE COMPANY THAT GIVES AGENTS EV 
Honorable and industrious men with or wi 
Insurance are solicited as Field Representat 
There are few companies a8 substantial and 
able contracts for the right men. 
attractive issued. 


1868 


National Life Insurance Company 


National Life Bldg., Chicago 


Our policy 


Address ail communications to ROBERT D. LAY, Secretary 
CHICAGO’S OLDEST AND STRONGEST COMPANY 


f America 
mme Office: 


ERY CONSIDERATION 
thout experience in Life 
ives for this Company 
none with more desir- 

ontracts are the most 
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HARTFORD, CONN. 
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THE WIDENING SPHERE 


FOR LIFE INSURANCE ACTIVITY. 


Vice-President Gaston, of Metropolitan, 
Shows Great Possibilities, Present 
and Future. 





In an address before the National 
Association of Life Underwriters at 
Memphis, George H. Gaston, second 
vice-president of the Metropolitan Life, 
discussed in an able manner “The 
Widening Sphere of the Life Insurance 
Company’s Usefulness.” While listen- 
ing to it the “knights of the rate book” 
in attendance must have been impressed 
with the great possibilities of the field 
of labor in which they are engaged. 
We quote a few paragraphs: ; 

“Never was the need for insurance 
against death, accident, sickness, old 
age, and even, in the Old World, against 
unemployment, more generally recog- 
nized than now. 

“Insurance is better understood than 
ever before. The general public may 
not be familiar with policy provisions 
and conditions, simple though they are 
as compared with what they were 
years ago, but as an abstract proposi- 
‘ion the necessity for compensation of 
some sort to begin where wages or in- 
come leave off (whether as the result 
of death or what not) is almost univer- 
sally recognized in the civilized world. 
1 need not remind this well-informed 


audience of the measures, in a few 
States in our own land, and more 
especially abroad, that have been 


adopted somewhat along these lines. 

“T have said that the need is felt for 
compensation of some sort to begin 
vhere wages or income leave off. There 
Was paid out in death benefits by tha 
various United States and Canadian 
life insurance organizations last year 
approximately $400,000,000. Let us as 
sume that less than half of this was 
paid in sums of not more than $20,000 
to the beneficiaries under life insurance 
policies who were not in the class of 
the so-called rich. For purposes of 
calculation let us say $184,000,000. 
This stupendous sum was, as one of 
my brother officers puts it, the capi- 
talizing and payment in advance, in 
a lump sum, for a long period after the 
death of the insured, of the wages or 
income they were in receipt of while 
they lived. No prudent employer, how- 
ever kindly disposed, would have 
dreamed of paying any considerable 
sums of wages in advance during the 
lifetime of his employes, and yet after 
their decease this $184,000,000 was, 
under the terms of the policies, un- 
reservedly handed over to the heirs of 
the deceased, for them to assume the 
control and management of, without 
regard to their ability or experience 

or the lack of either—to prudently 
invest or otherwise conserve it. The 
fact is that the bulk of it was neither 
invested nor conserved, but was spent 
on luxuries, or imaginary necessities, 
which the insured himself could not 
afford during his lifetime. No man in- 
sures his life with the idea of providing 
his survivors with luxuries which he 
himself cannot afford to purchase out 
of his income. 

Income Insurance. 
“The distinct advantages of install- 


ment or income insurance have not 
until recently been adequately ex- 
plained, clearly understood or properly 


appreciated. The $184,000,000 
have mentioned would, 
installments, 
spective 


that 1 
if paid in fixed 
have averaged to the re- 
beneficiaries or their heirs, 
$1,000,000 per month for a period of 
twenty years. And all of this fund 
would be expended, as it was intended 
that it should be, for the necessary 
comforts of life—for such inevitable, 
prosaic things as rent, fuel, clothing, 
food, schooling and the like. Who 
shall say, therefore, that this division 


into and payment by installments of 
the principal sum would not have 
widened the sphere of usefulness that 
the insurance was designed to fill.” 





CAN SECURE GOOD PAYMENT. 


Experience Shows Industrial Insurance 
Can Be Sold Or Substantiai Ad- 
vance Payment. 





! 
| 


It has often been said that there is | 
no more reason why industrial insur- | 


ance should be less of a cash business 
than ordinary and the experience of 
many successful solicitors demonstrates 
this as a fact. It is the practice of 
many agents to demand and receive 


a substantial advance payment of six or | 


more weeks’ premium at the time the 
application is taken. On this subject, 
the Union Life of Toronto, 
said: 

“Abundant evidence has been fur- 


recently | 


nished us that industrial insurance can | 


be sold for cash, and a substantial pay- 
ment demanded and secured when the 
application is written. We have re- 
ceived a large number of cards proving 
that at least six weeks’ premiums were 


collected on the application and deliv- | 


ery of the policy. Many cards have 
been received showing collections have 
been made from six weeks up to a year. 
We want to urge upon every field man 
the necessity of securing at least six 
weeks’ premiums.” 


TIEWARK TAX CASES UP AGAIN. 


The Prudential and Mutual 
Life Both File Petitions for Re- 
duction of Assessments. 


The Prudential, is asking the New- 
ark authorities for a reduction in the 
assessed valuation of its Broad street 
property which is now valued at $1,243,- 
£50. 

Coincident with this action, another 
netition was filed, asking for relief of 
axation upon the > gee dividend 
fund of 29,342,647.2 and upon a 
turther amount of fog iy Ey which 
the company claims are liabilities and 
not assets. Hearing on these petitions 
will be held November 18. 

Another case similar to that of the 
Prudential deferred dividend fund mat- 
ter will be brought to the attention of 
the County Board of Taxation by the 
Mutual Benefit Life Insurance Com- 
pany. A _ petition asking exemption 
from taxation on a fund of approxi- 
mately $3,000,000, set apart to cover 
the surrender value of existing poli- 
cies, will probably be filed with the 
county board tomorrow. The position 
taken by the company is that the fund, 


which in the valuations of the person-| 


alty as assessed by the city is classed 
is an asset, is in reality a liability. 
According to E. E. Rhodes, vice-presi- 
dent of the insurance company, the 
ease about to be opened is based on 
lines along that of the Prudential case, 
but differs from the latter in essentials. 
He said that during the year 1911 the 
sum of about $1,200,009 was taken from 
the company’s surplus and added to the 
then existing surrender value reserve 
tund. This was done, he said, to pro- 
vide additional benefits for policy-hold- 
ers who had entered into contracts 
with the company years ago and were 
not enjoying the same benefits as those 
who were insured during a later period. 





Licensed In Texas. 


The Cherokee Life of Rome, Ga., has 
heen licensed to do business in Texas. 
The principal Texas offices of the com- 
pany will be at San Antonio. 

Before a license was granted an 
opinion was procured from the attor- 
aey general by Commissioner Gill as 
to whether or not several hundred 
thousand dollars worth of guaranty 
fund certificates constituted a liability 
against the company. The officers con- 


Benefit | 
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constitute a 
against 


tended that they did not 
liability; that they were 
ts expense fund. 

Mr. Walthall sustained the com 
position. He found it to be 
mutual in character and that the cer- 
tificates were not liabilities against the 
issets of the company and had no 
bearing on its 


claims 


pany’s 


solvency 


SURPLUS DISTRIBUTIONS. 
Federal Court at Slovelant Rules En- 
tire Surplus Fund Should Be 
Appertionsd. 

4 demurrer filed by the Northwestern 
Mutual Life in the Federal Court at 
Cleveland to the complaint of A. M 
Weber, Charles W. Eberhard and Ber- 
nard Miller, all of Cleveland, which 
seeks distribution among the policy- 
holders of a large surplus fund, has 


been overruled by Judge William L 
Day. 
It is alleged that a surplus of $532 


000,000 had been accumulated by the 
company and that its officers decided 
to divide all but $7,000,000 among th 
policy-holders. The Cleveland petition- 
ers maintained that the entire surplus 


should be 


the company 

‘ a J ay sustained the 

pos on ot com] nants Th 
co in I held, holds funds in 








H. I. Pincus, Superil Agen- 
es, of the America an- 
yuunces a_ three-d in f the 
ency fort oO place at the home 
offic in November All agents quali- 
fying for membership in the American 
Home Hustler Club will be invited to 
tend this meeting and in order to 
qualify an agent must pay for not less 
in $100,000 business during the year 
This ng will be the first agency 
onvention held by the American Home 
id it is expected will be a well attend- 
and rousing affair 
Brooklyn Manager for Mass. Bonding. 


The Massachusetts Bonding & Insur- 
ance Co. has ypointed E. D. Warner 
manager of its Brooklyn, N. Y., office. 
Mr. Warner was formerly vice-president 
of the National Surety and was fof 
many years Brooklyn manager for the 
American Surety. 
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THE EASTERN 
UNDERWRITER 


This newspaper is owned and pub- 
lished every Thursday by The Eastern 
Underwriter Company, a New York 
corporation, office and place cf business 
105 William Street, New York City. 





B. F. Hadley, President; G. A. 
Watson, Secretary and Treasui 


The address of the officers is the of.ce 
of this newspaper. Telephone 2497 
John. 

Subscription Price $3.00 a year. 
Single copies, 15 cents. 

Entered as second-class matter Jan- 
uary 4, 1907, at the Post Office at 
New York, N. ¥.; under the act of 
Congress of March 3, 1879. 


Official Notice. 


To comply with a recent Federal law 
the following statement is made: 

The Eastern Underwriter is pub- 
lished weekly in New York city. B. F. 
Hadley and George A. Watson are its 
editors; W. L. Hadley its business 
manager and The Eastern Underwriter 
Company its publisher. The address of 
the paper and its management is 105 
William street, New York city. 

The stockholders of the owning cor- 
noration are: B. F. Hadley and S. J. 
Hadley, Bound Brook, N. J.; G. A. Wat- 
son and L. C. Watson, Cranford, N. J.; 
and E. L. Stoddart, Bay Ridge, N. Y. 

There are no bondholders, mortagees 
or other security holders. 

Sworn and subscribed before me this 
lst day of October, 1912. 

Eastern Underwriter Co. 
G. A. Watson, Secretary. 

[Seal] H. J. WYATT. 

Notary Public for Kings County No. 
4106; certificate filed in New York 
County, No. 62. 

My commission expires 
March 30, 1913. 





WOULD INVITE DISASTER. 


In our issue of last week reference 
was made to a decision by the Supreme 
Court of Pennsylvania which if carried 
literally would necessitate a com- 
pany distributing 
holdings, or the 
policies mature. 


out 


its entire surplus 


pro rata amount as 

In this week’s issue appears an arti- 
cle relative to the action of the Federal 
Court at Cleveland in setting aside a 
demurrer filed by the Northwestern 
Mutual Life to a complaint of A. M. 
Weber, Charles W. Eberhard and Ber- 
nard Miller, which seeks distribution 
among the policyholders of the surplus 
of the Company. In this case the peti- 
tioners seek to compel the officers to 
divide all, and not a part of the accu- 
mulated surplus. 

These decisions are of more than or- 
dinary interest inasmuch as they apply 
to two of the leading companies trans- 
acting a life insurance business; two 
institutions that have rendered a most 
excellent account of their trusteeship 
as regards net cost of insurance and 
fair treatment of policyholders. 

However, they are decisions affecting 
all life insurance institutions transact- 
ing a participating business. The first 


=== 





consideration in a life insurance com- 
pany is financial ability to perform 
without embarrassment contracts en- 
tered into with the assured. Is the 
company such as would be able to pay 
the face value of my policy to my bene- 
ficiary in case of death; or the cash 
value to me should I live to the time of 
its maturity ten, fifteen, twenty or 
thirty years hence? These are ques- 
tions that should first be answered in 
the affirmative before taking out insur- 
ance, 

The question of dividends, or the re- 
turn of the unused portion of the pre- 
mium, is an important one, in that it 
ailects the net cost, but it is secondary 
to those above. Consequently a court 
ct justice should not by any act imperil 
the stability of a company—the para- 
mount consideration—in order to Sat- 
isly a supposed claim of minor import- 
fo compel a company to trans- 
Without a margin of sur- 


alice, 


aCl DUSILeSS 


pius would be Lo piace il aS a possivie 


Vicllui OL Ubabcial Or DuUsSINeSssS pallcs, 


even though Of short duration, LO Say 
noibing OL epidemics, or uhexpected 
uniavorable mortality. The panic ot 


1907-8 is still fresh in the minds of com- 
pany execulives, and untortunate 
institution that had not a 
ol surplus sullicient to stem the tide. 


Was 
ihe margin 

it is the opinion oi The Kastern Un- 
derwriter that the great army of policy- 


holders of the Proviaent Liie & ‘Lrust 
and the Northwestern Mutual as a 
Whole are satisfied. Why should thei: 


the 
two? 


interests be jeopardized by unreas- 
onable request of one or 
President still 


another feature, namely, the impossible 


Wing also points out 


task of determining to the degree ex- 


pected, the surplus earned by each 


policy. 





A SIGNAL SERVICE. 





the story pub- 
discovery by 


fiction is 
the 


companies of 


Strange as 
lished elsewhere of 
life insurance 
Augustus J. Fenn of Cordele, Ga., in a 
New Orleans hotel, although the courts 
had declared him dead, and his wite 
to collect $15,000 on 
insurance carried by 


LWO one 


Was attempting 
policies of life 
him. 

The details are given in the story. 
Our only discussing the 
case editorially is because of its moral 


purpose in 


elfect on the business of life insurance 


and to commend the companies for 
sticking to the right regardless of 


probable adverse criticism by the public. 
The course to pursue would 
have been to have paid the claim filed, 
but would this method have meant the 
proper handling of the trust imposed 
upon the respective managements? Sub- 
sequent disclosures compel an answer 
in the negative. 

The practice which makes it possible 
for an individual to load up with life 
insurance and then commit suicide, 
making this a means of liquidating ac- 
cumulated obligations, or to replenish 
a depleted fortune, is a deplorable one, 
but Fenn didn’t want to go through the 
formality of dying. He lost his fortune, 
but hadn't the backbone to face the sit- 
vation like a man and share with his 
family the condition for which doubt- 
less he was responsible. His “con- 
cern” after some two and a half years 
had elapsed, for fear that a fraud 


easiest 


QUESTIONS SWITCHING RULING 


AGENT HAS RIGHT TO CONTRACT. 


Charles |. Brooks Takes Issue with 
Pennsylvania Department and 
Detroit Conference. 

Recently the New York and the 


Pennsylvania insurance departments is- 
sued warnings to the casualty com- 
panies against switching business by 
holding out inducements to agents of 
other companies, and, in the case of 
the New York department it was 
stated that if such a state of affairs 
was shown to exist, a license would be 
refused if its issuance appeared to 
jeopardize the business of another com- 
pany. The educational bureau of the 
Detroit Conference wrote to all the in. 
surance commissioners commending this 
stand on the part of New York and 
Pennsylvania, and asking that similar 
action be taken by the other depart- 
ments, 

Charles I. Brooks, vice-president and 
secretary of the Southwestern Surety 


‘Insurance Company in a letter to In- 


surance Commissioner. Johnson of 
Pennsylvania, takes exception to the 
ruling, pointing out that the courts in 
several instances have ruled that the 


agent has a right to transfer the re- 
newals of his business. Mr. Brooks 
says: 


“It seems to us that the question of 
so-called twisting has entirely gotten 
away from its original application. The 
question originally was as to the cor- 
rectness of the practice which per- 
mitted an agent by reflecting upon a 
company other than the one he repre- 
sented, to get a life policyholder to 
drop his policy and take a new policy 
in the company which the agent repre- 
sented. This necessarily resulted in 
the assured accepting paid-up insur- 
ance, cash surrender value, or some- 
thing of that kind by which ‘he penalized 
himself, and the entire transaction was 
really for the benefit of the agent who 
urged him to do it in order that the 
agent could make a commission on the 
new policy. Such a practice was natur- 
ally against public policy. 

“To a very slight extent the same 
question arises where one company has 
used an accumulation rider attached to 
an accident policy and another agent 
may try to get the assured to switch 
his insurance to the company which 
did not give accumulations. This led 
to the new company’s finally assuming 
the accumulations of the old, but the 
transaction was usually on a different 
basis, namely, that the agent had him- 
self decided to change companies, and 
his business being the result of his 
personal solicitation, the agent natural- 
ly felt that he had the right to place it 
where he chose. I am sure you will 
appreciate the difference in the two 
questions. 

“But even such a phase of the ques- 
tion as the accumulation rider does not 
apply in the case of burglary, plate 
glass or liability insurance. Further- 
more, and still more important I think 
you will find that very generally court 
decisions have been to the effect that 

(Continued on page 18.) 


should be imposed upon the life insur- 
ance companies, is a joke. The cases 
had been bitterly fought, a judgment 
of $5,000 recorded against one company 
and an appeal made to the higher 
court; certainly he should have known 
something of what was going on. 

What of the companies? Were they 
made the butt end of criticism by com- 
for not paying an 
If so, the officers are 
to be strongly commended for refusing 
to be swerved from the path of duty, 
and in bringing to light the facts in con- 
nection with this fraudulent case they 


have rendered to life insurance a signal 
service. 





petitive agents 


“honest” claim? 








OF PERSONAL INTEREST | 





President Louis H. Fibel, of the Great 
Eastern Casualty Co., celebrates the 
eighth anniversary of his election to 
the presidency of that live institution 
to-morrow. That isn’t exactly correct, 
because President Fibel doesn’t do the 
celebrating, the home office and the 
field men do that. Last year the 
agents celebrated to the extent of 1,389 
applications. The president got so en- 
thusiastic over Fibel week this year 
that he is out in the field himself and 
won’t be back until November 12. 
When he gets back there will be a 
combination of home-coming week and 
Fibel week, and they do say that John 
street will be temporarily blocked with 
welcoming wagons piled high with 
welcoming “aps.” 


M. G. Hodnette, who has just been 
appointed manager of Colorado for the 
Union Central Life, hag just demon- 
strated again what has been demon- 
strated many times before. Mr. Hod- 
nette, after a brilliant life insurance 
career, as supervisor for The New York 
Life in several states and as manager 
of Southern Texas for the Aetna Life, 
was tempted by the lure of the legal 
profession. If looked at the moment 
like the Gates of Opportunity. He fell 
to the extent of studying law, being ad- 
mitted to the bar and practicing for a 
time at Austin, Texas. A very little of 
legal work was enough. The dry 
routine threatened to quench the bright 
light of enthusiasm and the joy of liv- 
ing that your real life insurance en- 
thusiast always has. To use his own 
words, he had to “get on the outside 
and. start something.” He did. He 
started a campaign in Colorado for the 
Union Central Life that promises to 
shake the pike from Pike’s Peak and, 
what is more important, it will keep 
that internal spark alive. 


Ralph B. Coit, actuary of the Jeffer- 
son Standard Life, of Greensboro, N. 
C. was an office boy in the Peoples In- 
dustrial Co. of Norwich, Conn. When 
the Metropolitan Life assumed the 
business of the Peoples in 1893, he 
was brought to the home office of the 
Metropolitan and placed in the Actu- 
arial Division, where he received his 
training in actuarial work. He left the 
service of the Metropolitan in May, 
1906, to become Actuary of the Insur- 
ance Department of North Carolina, a 
position which came to him unsought. 





Never before has a man travelled 
10,900 miles to attend a convention of 
the National Association of Life Un- 
lerwriters, and yet Herbert S. Bishop 
cf Cape Town, South Africa, did this 
very thing and was present at Mem- 
this, Tenn., at the October Convention. 

Graham C. Wells suggested a trip to 
Pittsburgh to Mr. Bishop and he was 
oresented to the Provident Agents’ As- 
sociation at Pittsburgk on Monday 
norning, October 28th, and made a 
stirring address. He drew comparisons 
of the United States and Pittsburgh to 
South Africa that were striking and 
while loyal to his own country he is 
most sincerely impressed and over- 
come with the manner in which things 
are “Done” in the United States. 

Mr. Bishop made quite a study of 
Provident policies and methods during 
his stay in the “Smoky” city and has 
jeft with the Provident men, lasting 
impressions. 

Mr. Bishop’s Company is the South 


African Mutual Life Assurance So- 
riety, located in Cape Town, South 
Africa. In his country, life insurance 


is written on somewhat similar lines, 
as it is written in America. Dividends 


ere termed “Bonuses” and are applied 
every three years. 

His Company has about 35) agents, 
throughout their country. Their agents 
receive a commission of about 33 1-3 
per cent, but no renewals. 
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ADOPT IMPORTANT RESOLUTIONS. 





Double Subscription to National Asso- 
ciation Extension Fund—F. E. 
Warner, President. 





At the annual meeting of the Mas- 
sachusetts Association of Local Fire 
Insurance Agents, in Boston, October 
26, the subscription to the extension 
fund of the National Association made 
by the Massachusetts delegates at the 
Atlanta meeting, increased from $300 
to $609. The business meeting and 
dinner at the American House was 
largely attended. Addresses were 
made by President Lovett of the 
Boston Board, President Slade of the 
New England Insurance Exchange, 
President Forbush of the Insurance 
uibrary Association and Secretary Put- 
iam of the National Association. 

The following resolutions 
adopted: 

Agency Qualifications. 

We heartly commend the new brok- 
ers law recently passed by the Massa- 
*husetts Legislature as a long step in 
the right direction and congratulate 
the public for the intelligent enforce- 
ment of the same by the Insurance De- 
partment. We ask the co-operation of 
all local boards in the work of elimin- 
ating the irresponsible and ignorant 
broker from the insurance business, 
io the end that those engaged in the 
business will maintain its high stand- 
ard of morals and continue to retain 
*he utmost confidence of the insuring 
public. We deplore the custom of 
many companies in appointing agents 
who are ignorant of and in many cases 
unsuitable for the transaction of a reg- 
tlar insurance business and recom- 
mend that the Legislative Committee 
do all in their power for the passage 
of a statute that will tend to require 
some knowledge or experience in fire 
insurance before being licensed by the 
Commonwealth. 

Fire Prevention Day. 

We note with pleasure that the Gov- 
ernor has named November 9th as 
Mire Prevention Day. Inasmuch as this 
is the anniversary of the great Boston 
fire we call the attention of every local 
»oard and local agent in this Com- 
monwealth to this method of arresting 
the great fire waste of the country. 
Local boards should co-operate with 
the authorities and the public in their 
respective localities that this day be 
rvenerally observed. 

Taxation of Insurance Companies. 

We desire to place this Association 
on record as heartily approving the ac- 
tion of the National Association in 
ealling a general conference to ccn- 
sider the subject of excessive State 
vaxation of insurance companies, with 
a view to considering measures to ef- 
fect some reduction in this item of in- 


were 


surance cost and pledge our united ef- 
forts to the accomplishment of this 
end. 

Resident Agency Laws. 

We stand as a unit against any ef- 
fort from any direction to repeal or 
modify resident agency laws now in 
iorce in this Commonwealth, believing 
that the protection afforded by this 
taw has been helpful to the local 
agent, 

Underwriters’ Agencies. 

We commend those companies who 
do not operate underwriters’ agencies 
and urge the members to discourage 
companies that maintain multiple 
agencies or annexes by making special 
efforts for companies that are loyal to 
sole agency principles. We here reaf- 
firm our position in favor of the sole 
agency principle, believing that the an 
nexes are a hindrance to the advance- 
ment and well being of the agents in- 
rerested in the development of the in- 
curance business. 


Membership. 
We recommend to the tncoming ex- 
ecutive board the desirability and 


necessity of increasing the membership 
of the Association to the end that the 
Massachusetts Association shall be 
more of a power in the regulation of 
the principles of fire underwriting and 
a menace to the wrongdoer. 

Uniform Blanks. 

We hail with pleasure the progress 
made by the National Association re- 
garding uniform blanks and commend 
the members of that committee for 
their untiring efforts to secure a blank 
that will be satisfactory alike to com- 
pany and agent. 


Officers for the ensuing year were 
elected as follows: 
President—F. E. Warner of Salem, 


Mass, 

Vice-presidents—F. S. Hamlin, Hav- 
erhill; T. H. Raymond, Cambridge; A. 
E. C. Stimson, Greenfield; E. P. In- 
graham, Worcester; E. F. Wood, 
Boston. 

Executive Committee—Thomas Kil- 
vert, Lynn; C. F. Wilson, Fitchburg; 
roster S. Mathewson, Fall River; Rich- 
ard C. Steele, Gloucester; E. J. Dexter, 


Springfield; Charles S Ashley, Jr., 
New Bedford; I. K. Norwood, Law- 
rence. 





Barclay Appointed Special Agent. 





Secretary Henry T. Alley, of the 
Peoples National Fire, of Philadelphia, 
announced the appointment of Melvin 
Barclay, as special agent for the Com- 
pany in Ohio and Kentucky. He will 
make headquarters at Columbus. 





The Nashville, Tenn.. fire department 
has been materially strengthened 
through the arrival of a fine new auto- 
mobile engine, one of three such or- 
dered by the city from the American- 
La France Company of Elmira. 





Unlikely That New Manager of South 
Eastern Underwriters Association 
Will Be Chosen. 

Atlanta, Ga., October 28.—That a suc- 
cessor to the late A. B. Andrews as 
manager of the South Eastern Under- 
writers Association will ever be chosen, 
is regarded as highly improbable in 
well-posted insurance circles in this 
city. Instead the prevailing thought 
is that the executive committee of the 
organization, when it meets in Wash- 
ington, D. C., on the 12th proximo, will 
conclude to abolish the office of mana- 
ger, and have the detailed workings of 
the body supervised by the secretary. 
Under the change in method deter- 
mined upon at the annual gathering in 
May last, each of the States forming 
the association’s territory, will have 
automatous government, the whole 
directed generally by the executive 
committee, which was given enlarged 
powers, and which now meets at fre- 
quent intervals. By virtue of this radi- 
cal departure the work of the head 
office of the organization is reduced to 
a minimum, and it is felt can easily be 
carried on by Secretary Joe Rain, who 
has been identified with the office for 
some years, and in sole charge during 

ihe long illness of Mr. Andrews. 

When the mangerial office is to be 
filled it is probable that a tender of it 
will be made to Sol Bloodworthy, 
manager of the Louisiana Fire Pre- 
vention Bureau. 








NEW ORLEANS REDUCTIONS, 
Fire Prevention Bureau Announces Cut 
On Private Dwellings, Garages and 
Stables. 

teductions on _ private dwellings, 
private garages and private stables in 
the city of New Orleans, have been 
made by the Louisiana Fire Prevention 
Eureau, effective from October 21. The 
Isureau states that there is a constant 
lessening of the fire hazard due to the 
improved paving of the streets, enab- 
ling the fire companies to make better 
time, strengthening of water pressure 
and extension of water mains. The 
announcement of the reductions says: 

“The basis for brick 
reduced from 17% cents 
avd on contents from 25 
cents; on brick veneered or concrete 
block buildings from 25 cents to 20 
cents, and on contents from 35 to 25 
cents; on frame, slate or metal roof 
dwellings from 30 cents to 25 cents, 
and on contents of such dwellings from 
40 cents to 30 cents. The charge for 
second occupancy in tenement or double 
houses is reduced from 10 cents for 
the first occupant and 5 cents for each 
additional tenant to 214 cents, not to 
exceed a total of 25 cénts. Exposure 
charges will be from wall to wall, and 
not from porches or other protections, 
as formerly, and instead of 5 cents for 


dwellings is 
to 15 cents, 
cents to 20 


exposure on either side or rear from 
dwelling, the charge will be 2% cents, 
not to exceed 74% cents. If the ex- 
posure be a mercantile risk or special 
huzard (manufacturing risk), the dis- 
tance is reduced from 15 feet to 10 feet 
and the charge is 10 per cent. of the 
exposing rate, instead of 25 per cent. 
There are apparently several other 
modifications, all of which will afford 
relief to our property owners.”’ 





INSURANCE ON COTTON. 

Houston Compress Men Declare 

just Proposition Made by the 
Railways. 


Un- 


More time has been granted by the 
railroads entering Houston, Texas, to 
the cotton men of the city to make 
some new arrangement covering the in- 
surance and liability of cotton in local 
compresses asd warehouses upon which 
the roads have issued bills of lading 
but which is not in their possession. 

A meeting of the railroad representa. 
tives and the members of the Houston 
Cotton Exchange was held in the Ex- 
change building last Thursday when 
the matter was discussed. The cotton 
men made strenuous objections to pay- 
ing the insurance on cotton during that 
time as proposed by the railroads, while 
the carriers declared that thev will not 
be able any longer to stand the heavy 
liability. 

No decision was reached at the meet- 
ing. After a long discussion the matter 
Was postponed until another gather- 
ing can be held, when the insurance 
companies will have representatives 
present, 





Cotton men declare that the proposi- 
tion of the railroads will mean an addi- 
tional insurance rate of 2 cents per 
bale, which will aggregate about $20,000 
a year. This, they more than 
they can reasonably carry. 


Say, is 


FIRE HAZARD OF PETERSBURG, VA: 

Virginia Fire Prevention Society 

spects 650 Properties in the 
City. 





Representatives of the Virginia Fire 
Protection Association inspected 650 
different properties in Petersburg, Va., 
briefly summarizing the result of their 
findings at a meeting of the organiza- 
tion held in the city on Thursday. 


At the gathering representatives of 
forty insurance companies were pres- 
ent, and attentively following ad- 


dresses by President J. 
ietary A. H. Harris and others. 

Mr. Harris told of the great losses 
by fire annually in this country, many 


M. Valler, Sec- 


of which could have been prevented 
Dy proper precautions. He spoke of 
‘he movement to conserve property, 
and in this line suggested as a pre- 
ventive measure the cleaning out by 
property owners of waste and rubbish 
in cellars, attics and alleys, correcting 


flues and enforcing building laws. 





San Francisco Losses 

Amounting to $4,522,905.00 
paid PROMPTLY IN CASH 
WITHOUT DISCOUNT, from 


funds largely supplied by hzad 


office in Liverpool 





U.S. Cash Assets, Dec. 31, 1910 $13,784,520.57 
4,48 1,988.6) 
3,239,491.00 
1,427,290.00 
1,051,543.00 


Surplus, eer mee 
Losses Paid by Chicago Fire, 1871 
Losses Paid by Boston Fire, 1872 
Losses Paid by Baltimore Fire, 1904 


Liverpool 


anb 


London 
mm Globe 
Insurance Zo. 
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Over $127,000,000.00 


Losses Paid in the United States 
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A STRONG FIGURE GONE 


DEATH THE “VICTOR AT LAST. 


E. H. A. Correa, Vice-President of Home 
and a Leading Fire Underwriter 
Passes Away. 


to E. H. A. Correa, vice- 
the Home Insurance Com- 
his in this city, 
He had been seriously 
poisoning for 
doctors held out 
y, Mr. Correa’s 
that t iron 

will 
disease, but 


fighter 


Death came 
lent of 

at 
Thursday. 
from blood 
weeks, and 
little hope 
friends fondly 
ution 


presi 
pany, residence 
last 
ill several 
Ss, while the 
of his recover 
expected iis 
and 


the 


consti strong 
it 


was 


hamiith over was 


not to be. The sturdy at 


vanquished. 

years of age 
business life 
the major 
Home, whose 


last 

Fif 
spent 
insurance | 
the 
ploy 


Mr. Correa 
in the fire 
portion 
em- 


y-seven 
his entire 
JUSINeSS 
of time with the 
physical- 
to the Com- 
advance- 
was 1 and con- 
successively chosen 
retary, third vice-president, 
a ctor and ranking vice-president, 
easuring up fully to every new respon- 
sibility placed upon him. Aside from 
general execut work Mr. Correa had 
particular charge of the Home’s busi- 
on the Pacific Coast, in Canada, 
Cuba and Mexico. Several years ago he 
1 the then president of the 
Washburn, on a trip to 
conditions there 
the Home for 
ness that c if it seemed 
advisable. The investigators reported 
adversely upon the suggestion. 
Mr rea to Cuba 
connections 
sland. 
unusual 
he be- 
was no 
could 
in the 
South- 
and 
the 


rapi 


“assistail se 


ive 
ness 


‘accompanie 
Company, Mr 


Great Britain 





to study 





anteri 
ite! 





an 
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Cor went 
excellent 


rhout that 





nacious to an 
hard for what 
there 





he 
7 


ier 
iation 
itions of 
ill bea 


busine 


organiz 
ath 


posi- 





it com ya 


well. 








> in which 
Home official was held by his 
rial associates 
membe the 
tee representing the National Board 
f Fire Underwriters have received 
deep re the announcement of 
death Emanuel H. A. Correa, 
vice-president of the Home Ins. Co. of 
New York, which occurred this morning 
at his home in this city, and in special 
ssion assembled do hereby record 
expression of his worth as 
the fire insurance busi- 
mber of this executive 
which he was con- 
vears His first em- 
York with the 
Fire Underwriters 
in our councils and 
worth as a man and 
endeared him to all who 
of his acquaintance 
is therefore, 
in the death of 
H. A. Correa the fire insur- 
ernity and the National Board 
Underwriters have suffered a 
and 
‘Resolved, that in the 
rendered this board 
and other committees 
honor 
heat ir terest of 
Re 


to 


anag 
“The 


mitt 


rs of executive com- 


rret 


of 


their warm 
an associate 
ness and 
ittee with 
for many 
in New 
Board of 
activities 


in 
as a me 
comm 
nected 
ployment 
National 
and his 
his sterling 
friend have 
had the 
ind association It 
Ived, that 


a 


privilege 
“p 
Re SOl 


anuel 


ere loss: 


services he has 
its executive 
he has added 
and advanced the 
underwriting: and 
olved, his fidel- 
the committed to him, 
coupled with his keen business intellect, 
which made him a most successful fire 
underwriter, and his high character as 
man will continuously be recognized 
an incentive to those who remain 


on 


to such offices 


fire 
that 


trusts 


werving 


unsv 


itv 


a 
as 


would 











CLARENCE A. KROUSE & COMPANY 
GENERAL INSURANCE AGENTS 





Haddonfield, 


Lumber of N. Y. 
Peoples National 


EASTERN 


Continental 

Firemens, N. J. 

Granite State 

Jefferson, Pa. 

Peoples National 

St. Paul Fire and Marine 
Teutonia, Pa. 

National Ben Franklin 





Pennsylvania—New Jersey 


325 Walnut treet, Philadelphia, Pa. 
AND 


Representing the following sctiieaiilen for Philadelphia 


PENNSYLVANIA AND SOUTHERN NEW JERSEY 


General Agents Commercial Casualty Co. of Newark 


ST. PAUL FIRE AND MARINE AGENCY FOR AUTOMOBILE FLOATING POLICES 


New Jersey 


Ben Franklin 
Central Union 


Concordia 

Lumber, N. Y. 

Franklin, Pa. 

Central Union 

Citizens 

Phoenix, of Hartford 
Springfield Fire and Marine 
Western of Pittsburgh 











to follow in the line of his achievements. 


“Resolved, that these sentiments be 
recorded in our minutes and a copy 
thereof be transmitted to his family 


with assurances of sincere sympathy in 
their bereavement.” 


Mr. Correa is survived by a widow, a 
daughter and a son. 


ILLEGALLY WRITING 





INSURANCE. 


Burley Tobacco Society Alleged to Have 
Violated Law in Assuming Risk 
of Loss by Fire. 


Suit 
half 
the 


fon, 


for $20,000 has been filed on be- 
of the State of Kentucky 
Burley ‘Tobacco Society 


alleged violation of law 


against 
of Lexine- 
in con- 


for 
ducting a fire insurance business. 

The suit was brought in the name of 
Auditor Henry M. Bosworth, 
Matt C. Clay, State Insurance Com- 
missioner. It appears that it was a part 
of the between the pooler 
and the Burley Tobacco Society that he 


much for 


represent- 


ing 


agreement 


should be charged so insur- 


of 2 regularly admitted stock company, 
as the law requires. 

It will be remembered 
the Burley Tobacco Society endeavored 
to amend its charter permitting it to 
do such an insurance business, but on 
a ruling from the Attorney-General such 
permission was refused. Regardless of 
this opinion, however, it is claimed that 
the company transacted business in this 
manner. Hence the suit to recover 
taxes due, 


that in 1909 





DEAN NEW MANAGER. 


Capable Underwriter Succeeds Late A. 
J. Harding in Charge of Western 
Branch of Springfield F, & M. 
expected would be the 
case A. F. Dean, the former associate 
Western manager of the Springfield 
Fire & Marine, succeeds the late A. J. 
farding as sole manager of the Com- 

vany’s branch. 

John C. Harding and W. C. 
continue as assistant managers 
G, Carlisle as second assistant 
ger. 

Mr. Dean has been identified with 
he office of which he is now the head 


As fully 


Lininger 
and E. 
mana- 


ance, storage, &c., and that the poolers for thirty-seven years, and is recog- 
have paid to the society the sum of ‘ized throughout the country as one of 
eonn . fee ihe most advanced students of fire un- 
$277,000 for that purpose. This sum was ae ; 

nay ‘ titrsnan ‘ slg _ derwriting. He is the author of the 
in turn paid over to the Burley Tobacco [ean schedule, and other meritorious 
Company, who assumed the risk instead works. 
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KENTUCKY BOARD DEFERS CUT. 


(Continued from page 11.) 


cent,, 
the 


and an increase ratio of 37 
indicating that the 
period had been done at a loss and that 
possible to stand 
a 


per 
business for 


therefore it was not 
any reduction on the business as 
whole, and still less on all the classes 
which are generally regarded as the 
most profitable. A similar petition was 
also presented from all the companies 
represented asking for the same vaca- 
tion of the order or extension of time 
as was asked for by the Springfield. 
The arguments submitted, in addition 
to quoting the statistics and drawing 
the inferences therefrom, also raised 
legal and constitutional points. 

The companies reporting their ex- 
perience to the committee collected 
$3,475,395 in Kentucky in the past five 


years on town dwellings, and had a 
loss ratio on the class of 55.8 per cent. 
The farm companies reporting, not in- 


cluding three of the largest companies, 
which were submitted separately, had 
a premium income of $764,872 and a loss 
ratio of 57.2 per cent. As the expense 
ratio in Kentucky 40 per cent., this 
shows only a small margin of profit, 
and that on the classes which have 
been selected by the State board as the 
most profitable. 

In spite of this the State 
poses a reduction of 33 per cent. on the 
two classes involved, amounting to 
about 20 per cent. on the farm property 
and to 35 per cent. on dwellings. No 
immediate decision is expected from the 
State board. 

Under the law the companies were 
compelled to make this protest and re- 
ceive a decision from the board before 
they could begin proceedings in court 
to decide the justice and adequacy of 
the rates ordered by the board is 
provided by the statute. 

State Board Surprised. 

The State board appeared to be sur- 
prised at the companies’ claim that the 
reduction in dwellings would amount to 
35% per cent. from the present rates, 
and with the narrow margin of profit 
on the class shown by their statistics. 
They explained, however, that they had 
been unable to get accurate figures, as 
the companies had not reported their 
experience on the class, and it is be- 
lieved that they accepted the popular 
belief that the dwelling class is one of 
exceptional profit and assumed that it 
could stand cutting. It is understood 
that they believed the profits on the 
class to be about 25 per cent., and ex- 
pected that their reduction would 
amount to about per cent., still 
leaving the companies a 5 per cent. 
margin of profit. They made some pro- 
test that the statistics from the com- 
panies were not complete, and that the 
figures of the missing companies might 
show a higher margin of profit. 

It was explained that the experience 
of all the companies possible had been 
secured in the short time available, 
eovering 75 per cent. of the business 
in the State and including all the larger 
companies, while many companies did 
not keep their statistics in a shape that 
would permit them to furnish the ex- 
perience by classes. Since the smaller 
companies do business at higher margin 
of expense it was probable that the 
complete figures, if they could be se- 
cured, would show an even lower 
margin of profit, 

A committee of the Western Union, 
A. G. Dugan and S. Y. Tupper, accom- 
panied by Judge Bates of Chicago, ap- 
peared before the State Rating Board 
and were given a patient hearing. 

It is claimed reductions will make it 
absolutely impossible for companies to 
expect any further profit out of the 
dwelling rates, if the order of the board 
is carried into effect. Agents generally 
throughout the State are very much dis- 
turbed, and it is believed that in some 
sections many companies will decline 
to write country or farm dwellings. en- 
tirely. 


vi 


is 


board pro- 


as 
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Maryland Permits Local Men to Get 
Credit Upon Their Own 
Insurance. 

Last week we printed the latest 


ruling of the New York Insurance De- 
nartment with respect to granting 
local agents commissions upon their 
cwn business, and now make public 
the attitude of the Maryland In- 
surance Department upon the same 
subject. Commissioner Sheehan of the 
latter State holds: 

“Assuming that such agent holds a 
contract from the company whereby 
the company for which he is a licensed 
agent agrees to pay him as compensa- 
tion for his services a commission on 
the business that he produces, the pay- 
ment to him of a commission on the 
cash premium of a policy effected 
through such agent on his own life by 
the company for which he is licensed, 
or a fire policy or a health and acci- 
dent policy in which he is interested 
above indicated, does not come 
within the meaning of sections 154 and 
155 of the insurance laws, as amended; 
and does not make the agent liable to 
the penalties imposed by section 156. 

“This ruling presupposes absolute 
good faith on the part of both the 
agent and the company in the making 
of an agency contract, and that in the 
absence such good faith, for 
instance, should an agency contract be 
made or an oral arrangement entered 
into, directly or indirectly, for the 
purpose of allowing or paying a re- 
bate to a person who seeks to become 
an agent for the purpose of obtaining 
such rebate, this ruling would not apply. 

“By section 154 it is made an indict- 
able offense for any company or its 
representative to procure for any person 
applying for insurance, or for any per- 
sen acting in collusion with him in 
seeking to avoid the penalty prescribed 


as 


of as, 


for violation of that section, a State 
license for the purpose of allowing to 
such a person a rebate.” 


Missionary Work by the Special Agent. 

in these days as in the days gone by, 
end in the days to come, when the 
cther agent, because of ‘“rebating, 
“non-board rate cutting” or “mutual 
company promises,” gets the risk that 
cur board could have had if he 
could have the “rebate” and “cut” 


agent 
met 


or the “promise,” the special agent can 
do much good by calling the attention 
of the agent to the good work of the 


Board, by showing him where and how 
he is interested in the maintenance of 
Board rates and Board practices. 

The country and the Government 
business is conducted mainly by boards 

boards of supervisors, of trade, of 
brokers, of education, of public works, 
of examiners, of harbor commissioners, 
ef directors and by State, county, city, 
town and _ business associations—all 
and each having its specific sphere of 
usefulness. 

In canvassing the various powers and 
duties of boards, there is none that is 
more important to commerce than the 
“Boards or Associations of Under- 
writers,” whose practical duty is to 
promulgate rates that will meet current 
and expenses, and also furnish 

that will meet the collateral 
security, contracted for one, three or 
five years in advance, that a “cow 
kick,” a “rubbish cellar” or an ‘“earth- 
quake” conflagration may mature, 

The responsibility of fixing and col- 
lecting the rates that helped to pay 
$185,000,000 for the San _ Francisco 
earthquake fire loss, in which rates not 
a penny was reckoned for the earth- 
quake hazard, emphasizes the neces- 
sity of central organizations, instead of 
go-as-you-please. 


losses 


a fund 


The Board of Underwriters’ rate, 
based on every known hazard and 
something added thereto for hazards 


unknown, saved the lives of the com- 
panies and rebuilt San Francisco. 

To build up that $185,000,000  re- 
quired the combined experience of, the 


co-operation of, and the business back- 

bone of the Board of Underwriters. 
The man who operates a non-board, 

non-union company asserts that his com- 
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pany is as good as a board company, | 


but a board company man does not 
claim that his company is just as good 

a non-board company. This proves 
that the reputation of the board com- 
pany is valuable to an agent. 

Fire insurance companies that furnish 
gold coin collateral security for mer- 
chants, bankers and other property 
owners, amounting to thousands of 
millions of dollars, for one, three or 
five years in advance, must co-operate 


with each other on fixing a rate that | 


will furnish the surplus that will pay 
the loss, not only at the expiration of 
such time, but in event of a legal dis- 


pute at the end of the case in court; | 


they must take no chances, 
The banker, merchant, manufacturer 


or other business man can figure the 
exact cost of his materials and ex- 
penses, and the exact price at which 


he must sell to maintain solvency and 
make a profit; to fix the selling price 
he has the simple triangle mathe 
matical problem of having two sides, 
the cost side and the profit side, to find 


the third, the selling side. An exact 
“two and two make four” simple 
problem. 

The fire underwriter starts off with 
practically no fixed cost of either the 
loss or the expense side. He cannot 
depend on the mortality tables as can 
his brother, the life insurance under- 
writer. He does much in tabulating 
the losses on various classes of prop 


erty in various places subject to various 
hazards and conditions, and on this 
classification, reinforced by a judicious 


“calculation guess” to cover what he 
don’t know about the hazards of the 
future, estimates the rate on the vari- 
ous classes of property. 

“The Hartford Agent” says in sub- 


stance, that making rates from 
fication of one State or of all St is 
about as correct as predicting the 
weather one, three or five years in ad- 
vance by the weatherman, based on old 
almanacs; the weatherman no 
and cannot lose on errors; the in 
surance man bets and can lose. 

The rubbish hazard of Baltimore that 
increased the annual fire loss of Mary- 


land from normal to 859.3 per cent. for 


classi- 


ites is 





bets 


that year, and on the 40 years’ experi- 
ence up to the end of 1911 made the 
cost to the companies for losses and 
expenses in that State $120 for each 


one hundred dollars received, and at 
this time requires $31,869.161 additional 
premiums in Maryland to even the 
companies up on the “cellar hazard.” 

The San Francisco earthquake, which 
cost the companies $185,000,000, used 
up all the California profit of 41 years, 
and requires the collection of $109,058,- 
113 in premiums, in addition to pre- 
miums to cover current losses and ex- 
penses, to make the companies even in 
California. 

This $185,000,000 
result of board management. 

The non-board companies paid their 
proportion of this big loss, but the 
board ratings was and is responsible 
for their ability to meet their liabilities. 

A go-as-you-please method of con- 
ducting the guessing-at-rates, and every- 
one-for-himself on commissions, would 
make the collateral security of an in- 
surance policy worthless, and would 
put the agent and the company out of 
business. 


payment was the 


Fire insurance men must stand up 
for the rating organization, and while 


it may make errors, “to err is human,” 
and we must keep in mind the dance 
hall sign over the orchestra in the 
frontier town: “Don’t shoot the fiddler, 
he is doing the best he can.”—Fireman’s 
Fund Record, 

Bad Fire at Millstone, N. J. 

A sweeping fire destroyed property 
valued in excess of $50,009 at Mill- 
stone, N. J. on Monday. The plant of 
the Harmen Rubber Refining Company 
1 small hotel and three private dwel- 
lings were destroyed, 
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American of Newark 
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Special Reserve Fund 


P. L. Hoadley, President 


F. Hoadley, Asst. Sec’y. 


$1,000,000.00 
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RULING ON COTTON CERTIFICATES 


Commissioner Young of North Carolina, 
States That They May Be Issued 
Only with Standard Policy. 


On the subject of the use of cotton 
certifi Insurance 


I Commissioner 
James R. Young of North 


ates, 


Carolina, has 


issued the following: 
“(1) Under our law all fire insurance 
must be covered in the standard fir: 





this 
using the 


State, and any compan 
standard policy is 


policy of 


not subject 





to a penalty of from $50 to $200 

“(2) The use of the standard fire 
policy cannot be covered by a reference 
to the same, either not issued, or issued 
oO some agent or other person not hav- 
ing an interest in the property. Every 
certificate issued to the assured must 
refer to a standard poli issued to 
him. 

“(3) After a standard fire policy is 
ssued in this State to the assured, 
many certificates covering in different 
locations and referring to the policy al- 
ready issued, may be issued to the as 
sured as is desired. But no cotton or 
other certificate must be issued in this 
State unless preceded by a standard 
fire policy issued to the assured and 


referred to in the certificate.” 


Now Waco Protests. 


Local agents at Waco, Texas have is 
sued a protest to the companies claim- 
ing that Texas agents get less commi 
sion than agents’ elsewhere. They 
idopted a resolution reading: 

“Whereas, Fire insurance agents are 
receiving less compensation in Texas 
than in any other part of the United 
States, and 

“Whereas, The amount of labor and 
expense on the part of agents in this} 
State is as great, if not greater, than 
in any other section, and, 

“Whereas, There is an unjust dis 
‘rimination on the part of the compa 


agents, 


nies against Texas 


“Therefore, be it resolved, That we, 
the agents of the city of Waco, Tex., 
go on record as being opposed to this 


we do here 
“square 
fair- 


as great 


infair discrimination, and 
ippeal to the companies for a 
deal,’ feeling that their sense of 
ness will compel them to pay 
commissions here as are paid in other 
ections of the United States. 

se it further resolved, That copies 
f this resolution be forwarded to all 
companies doing business in Waco and 
their Texas representatives.” 


Fire Prevention Day in Old Bay State. 


November 9th, which will be the 40th 
anniversary of the great Boston fire, 
has been designated by Governor Foss 
as fire prevention day for Massachusetts. 


Surplus Line Law Upheld. 





California’s surplus line law, adopted 
in 1911, has been declared constitu- 
‘ional by the courts. 
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FIRE INSURANCE COMPANY 


NEW YORK 


ORGANIZED 1859 


Statement, 
Cash Capital. . 
Assets.... 
Net Surplus 
Surplus for Policy 

Holders ....... 3,289,631.94 


1, 1912 
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COMMISSIONER OF NEW JERSEY. 





G. M. La Monte Succeeds Professor 
Ford as Head of State Insurance 
Department. 





Preferring a professorship at Prince- 
ton University to a State office, Pro- 
fessor Henry Jones Ford, on Monday, 
resigned as Banking and Insurance 
Commissioner of New Jersey, an office 
he assumed last spring. 


Professor Ford is succeeded in the 
cummissionership by George M. La 
Monte, of Bound Brook. The new in- 


cumbent is president of the La Monte 
Paper Mills Company of Nutley, and an 
extensive property owner throughout 
Warren county. 





ROYAL LEADS IN CHICAGO. 


Heads Companies in Premium Income 
With $452,112—L, & L. & G. Second 
With Home Third. 





The record of premium receipts in 
Chicago as given in the reports of the 
fire insurance companies to the city 
for the last fiscal year for taxation, 
shows the Royal in the lead with $452,- 
112. The Liverpool & London & Globe 
is second with $401,637 and the Home 
of New York third with $245,996. Alto- 










gether there are eight en companies 
with over $159,000 in premium receipts. 
The leaders with comparisons for 
last year are: 
1912. 1911. 
PE ox oD agioniews wove $452,112 $466,456 
Liv. & Lon. & Gl..... 401,637 345,549 
PO, Wes Bs cco sawn 345,996 313,372 
Hartford PR akaerecats 314,095 346,442 
SNL sitet d ath id hua as se. 392,215 308,891 
Fidelity-Phenix 218,864 221,694 
North Brition .....<+ 197,925 172,474 
ND wats caerenenes 196,985 197,253 
CHMGINOMEAE occ ccas 196,387 179,352 
New York Und...... 186,437 184,950 
National, Conn. 182,477 208,104 
Springfield ......... 181,794 192.819 
American, N. J. ..... 18,411 152,910 
Commercial Union... 175,906 167,483 
Lon. & Lancashire .. 160,48) 174,032 
Rochester Ger. Und.. 160,223 106,935 
Phoenix, Conn. ...... 159,089 169,831 
Northern, England 152,759 163,006 





KING’S NEW CONNECTION. 





Become State Agent in New York for 
Sterling Fire cf Indianapolis— 
Reports to Baltimore. 





Friends of A. A. King, and’ he has a 
host of them, throughout the Eastern 
territory, will be pleased to learn of his 
recent appointment as New York State 
agent for the Sterling Fire of Indian- 
epolis. He will travel under the direc- 
tion of Poor, Selden and Van Ness of 
Baltimore, managers of the Company’s 
Eastern department. For over eight 
years Mr. King covered the New York 
field, first as special agent for the 
North River Fire and later for the New 
York Underwriters Agency. During the 
past twelve months he has been doing 
independent adjusting in and about 
Rochester. Mr. King knows the insur- 
ance business and the agency force in 
the Empire State, and will be able to 
properly make known the merits of the 
Sterling Fire. 





Wants Public Notice. 





The Nashville (Tenn.) Banner of 
October 25 contained the following: 
“Allegations of a sensational nature 


bearing upon the Tennessee Insurance 
Commissioner's office are contained in 
a chancery bill filed to-day by Gann 
Brothers, of Smith County, against G. 
T. Taylor, Insurance Commissioner; C. 
M. Joseph, Deputy Commissioner, and 
De Soto Fire Insurance Company et al. 

“The bill seeks to recover on a policy 
issued by the Company. The policy was 
issued a few months before the goods 
destroyed by fire, but in the 
meantime the Insurance Commissioner, 
through his deputy, has revoked the 
Company’s license without giving public 
notice, it is alleged. 

“The insurance Company, it is stated, 





sought to have the action reconsidered, 
and it is in this connection the allega- 
tions are made.” 





INSURANCE MEN IN POLITICS. 





4 

Two Prominent Local Agents Seek 

Important Offices In the Empire 
State. 





While The Eastern Underwriter has 
no bias in political affairs, holding the 
treatment of such questions to be out- 
side the strict province of an insur- 
ance journal, it cannot forego mention- 
ing at this time the claims of two as- 
pirants for political preferment in the 
Empire ‘State. Both of the candidates 
are local agents of long standing and 
high reputation, and upon that account 
as well as for their proven capacity for 
handling matters of local interest, de- 


serve the hearty support of the entire | 


underwriting fraternity. 

Hon. William Sohmer, who seeks Tre- 
election upon the Democratic ticket to 
the State Comptrollership has long con- 
ducted an agency in this city; is very 





WILLIAM SOHMER OF NEW YORK, 
Democratic Nominee for Comptroller. 


familiar with insurance conditions and 
needs, and during his years of service 
in the New York Legislature stood un- 
swervingly for the square deal for in- 
surance interests, championing boldly 


the cause of companies and agents at 
times when his doing so _ militated 
against his political fortune, But the 
latter fact had little weight with Mr. 


Sohmer if he felt his position was right, 


and it was a recognition of his dis- 
interestedness that gained the confi- 
dence of his constitutents and the 


people of the State generally and final- 
ly resulted in his election to the Comp- 
trollership. 

Determined to administer his office 
in a businesslike way, Mr. Sohmer dur- 
ing the past two years inaugurated 
many important reforms, to the great 
profit and comfort of the citizens gen- 
erally and to the confusion of those 
who profited by the slip-shod methods 
previously in vogue. 

The second candidate to appeal to 
underwriters is B. W. Wright, who 
seeks the Secretaryship of State upon 
the Prohibition ticket. Mr. Wright is 
a wide-awake business man, keenly 
alive to his obligations to his fellows 
and ever ready to give the best there 
is in him to the public weal. When not 
wrestling with the matters of general 
‘nterest, Mr. Wright is actively round- 
ing up business for the Sharpleigh- 
Wright Company of Lockport. 

One of the youthful special agents 
naively inquires whether there is any 


connection between the Prohibition 
candidacy of Mr. Wright and the is- 
suance by the State Association of a | 
list of the “no license and the partial | 
license” towns of the Commonwealth? | 
We give it up. 
| 
| 
} 








Sovereign Quits United States. 

The outstanding business in the 
United States of the Sovereign Fire of 
Toronto, will be taken over by the| 
Globe and Rutgers, according to present | 
plans, and the Toronto company will | 
retire from business here. 

| 
| 
| 
| 
| 





During his recent visit to San Fran- 
H. McKelvey, secretary of the 
Lumber Insurance Company of New 
York, appointed Arthur C. Thornton of | 
that city the Company’s general agent | 
for California. } 


cisco A. 


WESTERN 
ASSURANCE CO. 


of Toronto, Canada 





UNITED STATES BRANCH 
January 1, 1912 
DMMB sso cnaisccayecesiscsrscesasss $2,404,810.30 
1,027,308.85 


HON. = A. COX, Entions 
. R. BROCK, Vice-President 
W.B. MEIKLE, Gen. Manager 








THE PITTSBURGH FIRE 


Established 1851 


Established 1867 


well established record of this office 
facilities are 


The 


THE MONONGAHELA UNDERWRITERS 


Created to protect the business and agents of the MONONGAHELA INSURANCE COMPANY, 
1854 when that Company was absorbed by the AME RICAN UNION FIRE INSURANCE COMP. ANY 


THE GERMAN FIRE INSURANCE COMPANY 
EASTERN DEPARTMENT 


Manhattan Life Building, Philadelphia, Penna. 
for promptness and fairness will be maintained, and our 
better now than ever before 


FRANK C. STURTEVANT, Manager 


established 


INSURANCE COMPANY 


Of PITTSB URGH, PENNA. 


Of WHEELING W. VA. 








THE YORKSHIR 


sider other territory. 


New York Life Insurance 


INSURANCE CoO., 


Is now entered for Agency Business in New York, Massachusetts, Ohio, owes is, Pennsylvania, New 
Jersey, Maryland, Louisi~ na, Georgia, and the Pacific Coast States, : 


ESTABLISHED 1824 


‘st of the English 


The “Yorkshire” is the Oldest and Stronge 
sented in the United States. 
Ample funds have been furnished for purposes of 
FRANK & DU BOIS, U.S. Managers 
Oo. EF. LANE, 


Superintendent of Agencies 
17 William Street, 
& Trust Co., U. 


Ltd. 
OF YORK, ENGLAND 


rnd Will soon be prepared .to con 


Fire Companies not heretofore repre 


United States deposit and investment. 
EKNEST B. ROYD, Underwriting Mgr 


New York 


S. Trustee, 52 Wall Street 











Calumet Insurance Company 
CHICAGO 








84 WILLIAM STREET ss 


T. A. DUFFEY 


INSURANCE 


ee -- o 
o 3s o oe 


NEW YORK 








Lines BOUND and WRITTEN in Excellent Companies 
throughout United States, Canada, Mexico and Cuba 











WOOD BROTHERS & COMSTOCK 


GENERAL AGENTS 


REPRESENTING 
ALLEMANNIA FIRE INSURANCE OO. OF PENNA, 
CAMDEN FIRE INSURANCE ASS’N, OF N. J. 
GEORGIA HOME INSURANGE CO., of Georgia. 
HUMBOLDT FIRE INSURANCE CO., of Pennsyivania. 
MICHIGAN COMMERCIAL INSURANCE CO., of Mich. 
PITTSBURG UNDERWRITERS, of Pennsylvania. 
WESTERN RESERVE iNSURANCE GO., of Onle 





}00 WILLIAM STREET - «- - - 


ee 


New York 














October 31, 1912. 





THE EASTERN UNDERWRITER 








15 





TEXAS TOWNS GET REDUCTIONS. 





Five Allowed Cuts by State Insurance 
Board on Rates Because of Low 
Loss Ratio. 





The first five towns in Texas to secure 
the benefit of the State Insurance 
Board’s reduction in insurance rates 
for low fire loss records are Bastrop, 
Floresville, Elgin, Kerrville and Whar- 
ton. These places get the maximum 
allowance of 15 per cent. off the final 
rate. A number of other towns have 
submitted data showing that they are 
entitled to all or part of the reduction 


authorized by the board, but it was 
announced to-day that their records 
had not been perfected and got in 


proper shape for action. Until all of 
the requirements are compiled with the 
names of these towns will be with- 
held. It is noticeable that of the towns 
which have secured the benefits of the 
reduction all of them are in southern 
Texas. Not one is in north Texas. 
However, some of the north Texas 
towns may secure reductions later on. 





DEAN OF WESTERN MANAGERS. 





Amos J. Harding, Long Department 
Head of Springfield Fire and 
Marine Passes Away. 





Death claimed Amos J. Harding, 
since 1876 manager of the Western 
Department of the Springfield Fire & 
Marine Insurance Company, at his 


home in Evanston, IIl., on the 23rd inst. 

A native of Ohio in which State he 
was born in 1830, Mr. Harding began 
his insurance career in Nebraska in 
1858. continuing in the business until 
the hour of his death, save during the 
four years of the Civil War, when he 
served in the army. 

In 1876 he organized the Western 
Department of the Springfield Fire and 
Marine, with headquarters at Chicago, 
and had been the manager ever since, 
althoneh a year ago he took into part- 


nership the assistant manager, Albert 
F. Dean, thus forming the firm of 
Harding & Dean, managers. After the 


death of Marshall Field in 1906 he suc- 
ceeded Mr. Field as a director in the 
insurance company. He was the dean 
of the western managers, where his 
superb judgment and high character 
were fully appreciated. 

He leaves a widow, three sons and 
one daughter, the latter married and 


living in London, England. 





Change in Field Staff. 





A change in the field staff of the 
Eastern Department of the Mononga- 
hela Underwriters is announced by 


Manager Frank C. Sturtevant, of Phila- 
delphia, who says: 

“On November 15th, John G. Kase 
will retire from my employ, and assume 
charge of the Western Pennsylvania 
field for the Providence-Washington 
Insurance Company, as special agent, 
and upon the same day, E. E. Howes, 
for many vears special agent for the 
Niagara in the Middle Department, will 
enter this office, assuming the duties 
performed by Mr. Kase here, while W. 
W. Wadsworth, my New England rep- 
resentative, will have the Northern 
New Jersey field added to his present 
territory.” 





“Queer Claims.” 





Under the above caption the manage- 
ment of the Commercial Fire, of Wash- 
ington, D. C., reports the following odd 
claims for indemnity lately filed with 
the Company: 

“We had insured the contents of a res- 
taurant. One evening, during some kind 
of a fracas in the place, somebody threw 
acuspidor against a mirror and smashed 
it to smithereens. The proprietor of the 
restaurant wanted the Commercial to 
pay for the broken mirror because 


the cuspidor had been ‘fired’ through it. 
He said he believed his policy was a fire 
insurance policy and that he ought to 


CASUALTY AND 


SURETY HAPPENINGS 





be indemnified. His claim was not al- 
lowed. 

“Over in Pennsylvania we have a 
policyholder upon whose dwelling we 
issued a policy of insurance. One day 
during a severe thunderstorm his horse 
was killed in the field by lightning, and 
the man promptly put in his claim for 
compensation for the loss of the horse. 
It was rather difficult for us to see how 
the horse was either a part of the dwell- 
ing or its furniture, though the man 
argued otherwise. This claim was not 
allowed. 

“One of the society women of Wash- 
ington went one night to a theatre 
gsowned elaborately and wearing an 
evening hat trimmed with two ostrich 
plumes. When she came home from the 
theatre she attempted to light the gas 
with a ‘wax taper before removing her 
hat. She lit the gas, all right, but she 
also lit the plumes wpon her hat, and 
the hat was literally burned up on her 
head before she could find her hat pins. 
The hat cost $50. She had a policy with 
the Commercial which covered wearing 
apparel and the Company paid the en- 
tire amount of this claim.” 





Working Cautiously. 





For the first year of its existence the 
Lincoln Fire, of Chambersburg, Pa. 
(launched in April last) will restrict 
operations to a limited number of coun- 
ties in its home State, extending the 
field later if results justify. By virtue 
of reinsurance arrangements the Com- 
pany is able to handle good sized lines, 
and is credited with writing a desirable 
class of business. The capital with 
which the Lincoln Fire began was $109,- 
000 and the net surplus, $20,000. 


Building Laws Need Revising. 
According to City Attorney Cabell, 
the building laws of Norfolk, Va., are 
sadly in need of overhauling, and he 
strongly urges that the matter be given 
immediate attention. So convinced is 
Mr. Cabell that the ordinance prohib- 
iting shingle roofs within the fire limits 
is illegal, that he has declined to recom- 

mend prosecution for its violation. 


Claim Electrolysis Damaged Water 
Pipes. 

Contending that $1,500 had been 
spent in repairing damage done to the 
water service pipes by electrolysis, 
the city of Trenton, N. J., has de- 
manded a refund of that amount from 
the local traction corporation, threaten- 
ing if the money be not paid promptly, 
to bring suit. 





New Company for Canada. 
There is being organized in Ottawa, 
Canada, a new fire insurance company 
to be known as the London-Washington- 
Ottawa Insurance Corporation. 
plication will be made to Parliament to 
incorporate the company. 





Auto Truck for Scranton, Pa, 





The first of the three automobile fire 
trucks ordered by the Scranton, Pa., 
fire department, has been received and 
assigned to service. 





George H. Moore, assistant manager 
of the Western department of the 
Liverpool & London & Globe, celebrated 
the thirtieth anniversary of his con- 
nection with the Company 

F. R. Cruikshank & Co. have been 
appointed general agents for the Farm- 


An ap- | 





| 


ers of York, Pa., covering the suburban | 


field, 


COMMON LAW DEFENSES NEEDED. 





Question Constitutionality of Minne- 
sota Compensation Bill On That 
Ground. 





The constitutionality of sections 1 and 
% of the workmen’s compensation bill 
drafted by the Minnesota Employers’ 
Association is being considered by the 
State Labor Bureau. The sections pro 
vide that any company need not oper- 
ate under the law if it gives proper 
notice. But when it chooses to operate 
without the law it forfeits the three 
common law defenses, contributory 
negligence, fellow servant and assump- 
tion of risk. The question is whether 
the common law defenses are not guar- 
anteed to every one by the constitution 
and therefore any law abolishing them 
is unconstitutional. 





WON’T COME UNDER OHIO LAW. 





Attorney for Steel Corporation so De- 
clares—Believes in Principle 
of Compensation. 





The publicity bureau of the Ohio 
State Insurance Board is very active in 
booming the business of the board and 
every little while comes out in its own 
literature with a scare head announce- 
ment of the latest big corporation to 
“take advantage of the great opportu- 
nity offered by the State Insurance 
Board” and come under the compensa- 
tion law of the State. A few days ago 
the Ohio papers published a story to 
the effect that the United States Steel 
Corporation with its 100,000 employes 
in that State had come under the com- 
pensation law. Now R. C. Bolling. gen- 
eral solicitor of the corporation denies 
that it has or intends to do so. 

Mr. Bolling said that the Steel Cor- 
poration, even at the time of the pro- 
posal of the Ohio law publicly 
nounced its opposition to the provisions 
embodied therein and this opinion has 
not changed since the law 
operative. 





an- | 


became | 


“We believe in the principle of work 


men’s compensation generally,” Mr 
Bolling said, “and in four States, name- 
ly, Illinois, Wisconsin, Michigan and 
New Jersey, we have readily adopted 
the State laws passed on the subject 


and we have only lately come in under | 


the Massachusetts law. But the Ohio 


law is unfair to both employer and em-| 


ploye as well as to the public. We 
were willing, however, to place our em- 
ployes in the State of Ohio, under the 
provisions of the Ohio law providing 
that the State authorities make a spe- 
cial proposition by which we might do 
so. Up to the present time no such 
offer has been made, and we are thor- 
oughly satisfied with our own compen- 
sation and insurance system in Ohio.” 

In conclusion Mr. Bolling declared 

(Continued on page 17.) 


‘“‘The Leading Fire Insurance Company 
of America” 





CASH CAPITAL, $5,000,000.00 
WM. B. CLARK, President 
Vice-Presidents, 

HEenkRY E, REES A. N. WIrLnLiIaAMs 
Secretary, 

E. J. SLOAN 
Assistant Secretaries, 


E. 8. ALLEN GUY E. BEARDSLEY 
RALPH B. IVES 


W. F. WHITTELSEY. Jz., Marine Secretary 








“STRONG AS THE STRONGEST” 


The Northern Assurance Co. 


(LTD., OF LONDON) 
ORGANIZED 1836 
ENTERED UNITED STATES 1876 


Losses Paid - - $85, 000, 000 
Losses Paid in U. S. - $28,000,000 
EASTERN AND SOUTHERN DEPARTMENTS 
55 John Street 


NEW YORK CITY 














THE COMPANY WITH THE PYRAMID] 
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FIRE INS 
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“5.553.270 70 | 1.578.330 82 
5 725.809 34 1654.504.8! 


TOTAL LIABILITIES $2.496,304.53 
POLICY HOLDERS SURPLUS $3,229,504.81 




































WHILDEN & HANCOCK 


105 WILLIAM STREET, NEW YORK 


Managers Accident and Health Department 





for New Jersey 


Assets over $18,000,0L0 
Board of any public conveyance. 


SEE OUR NEW SAMPLE POLICY. 





PACIFIC MUTUAL LIFE INSURANCE COMPANY OF CALIFORNIA 
Incorporated 1868 


Third oldest American Company writing Accident and Health Insurance. 
Stockholders’ Liability unlimited. 
Indemnity Clause includes while on the Platform, Sieps and Running- 


and Dentists receive all benefits of preferred risk without extia charge. 


PACIFIC MUTUAL INDEMNITY COMPANY OF CALIFORNIA 
Incorporated 1906 
Issues the same liberal Accident and Health policies as does the Life 
Company. Territory covered—Southern New York, including New York City. 


All losses adjusted and paid through our office immediately upon receipt of satisfactory proof 


Assets Over $18,000,000 


Double 
Physicians, Surgeons, Undertakers 


NONE BETTER. 
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NATIONAL SQUELCHES 
DEFAMERS’ STORIES 


Surety Co, Hauls Editor Drew 
Court Where Denver Trust Co. 
Transaction is Cleared Up. 


Into 


STATE DEPT. UPHOLCS NATIONAL. 


Policy Issued in Good Faith Official 
Says—Attorney for Rival Figures in 
Preparation of Stories Circulated. 


The Eastern Underwriter has r¢ 
ceived the followii letter from a lead 
ng New York cit) in 
“Editor, The Bast Unde vritel 

“We have received from an unknown 
source a copy ol a paper containing 








what purports to be the exposure Ol 
a so-called “fake issuance of an in- 
demnity bond against burglary by the 
National Surety Co. of New York, in 
favor of the International Trust Co. of 
Denver As a policyholder of the 
National Sure Co. we are sufficiently 
interested to care to know the facts 
in the case. If past issues of your 
publication have contained accounts of 
thi ‘ansaction, please send us copies 
oO issues together with bill for 
in 
\ \ { _ 
N i ¢ cto yA ye 
I liry | I Eastern Underwriter 
s t oug i publicity 
has been g 1 published in 
th \ : l pe In I 
Report, of D 4 ee onal 
Sul C'¢ I ( Oo ri id on 
Pu oO Sé » be know! 
I s br I he actio! 
g S he D and its edi 
r I i b } National Surety 
( is esu | cle. At this 
cou ul £ ] s in the 
nsac ir me 
oroug p24 l t th facts. In 
de! £ The Eastern 
{ : 1 ranscript 
Ss Z t Ss neal “4 
A Nice Racy Story 
| Mr ‘ 
( i h 
( 
t ) I he 
S ¢ > ( 
ke a ¢ 
Ms or - 
Framing It Up 
‘ 
| ( ( 
no 
(jr i) t 1} 
Y ( 
(¢ 
() 7 { 
I ¢ , ( 
A Flimsy Basis 
¢ ' 





THE EASTERN UNDERWRITER 


once, were not received it was claimed, 
until after the policy hed expired. 
The settlement with the reinsuring 
companies was made on a basis of a 
$500 premium, not $1,500 as shown in 
the original policy. 
The final clincher was the admission 
the National Surety Co.’s resident 
vice-president at Denver, that an agree- 


of 


ment had been entered into with the 
International Trust Co. whereby the 
surety company was relieved from any 
liability under the policy and that the 


policy had been loaned for advertising 
purposes, 
Hauled Into Court. 
Such was the basis of the charge of 
‘fraud” and so the situation stood until 


all the parties involved were brought 
into court by the National Surety Co. 
in an action against the paper and its 
editor. 

To what extent the “raciness” of the 
story is killed in a full statement of 
the facts is shown in extracts from the 
court record given below. 


Here are the Facts. 
Theodore G. Smith, vice-president of 


he International Trust Co., described 
on the witness stand the early stages 
of the transaction as follows: 

“Prior to the time that the Inter- 
national Trust Co. moved to its new 
quarters, we considered it a matter of 


protection and of good business to tak 
out a large sized policy and the idea oc- 
curred of taking that up with Mr. Ralph 
Smith (resident vice-president of the 
National Surety Co.), and he said it 
vas a good idea and he would be glad 
such a policy. I asked what a 
of that kind would cost and he 
said that he would write and find out 
J insisted on knowing what it would 
It went on, the policy was deliv- 


to issue 


. i 
'O1ICY 





Price was Made. 
never had been such a policy 
that section of the 
National Surety GCo.’s represen- 
had no idea, he stated, as to 
premium should be. When a 
insisted on he named $1,500. 
to quote Ralph W. Smith, 
s offered to write the busines 
and from there up to $759 
these quotations were made by 
the bank con- 
our premium was too 
the lower quotat 
companies were absurd. We 
and the 
a policy written 
other such 
value to them 
not want the 


How the 
There 
sued in 


nd the 


country 








sater, “Some 
npanie 
$100 
When 
the other 
cluded that 
ch, and 


other 


companies 
first, 
second ions 


ised to lower our quotation 
thinking that 
$200 or in 
vould be of any 


that they did 


or any 


concluded 











olic our price. 

Advertising was Trust Co.’s Scheme. 
“Afterward a proposition was made 

hat if we would deliver a policy 
bank, they would not held us 
yonsible under it, but that it would 

) adverti purposes only. 

\ con release as given us by 

the b iny = liability under the 
ies policy itself was returned 
or t the time that it was to go 
» effec to wit: March 16, 1912.” 

So it shown here that the scheme 

advertising emanated from the 
rrust Co. and was carried out by it, 
] onal Surety having nothing to 

Oo WwW putting the matter before the 
iblie 
The question of the payment of the 
emium to the reinsuring companies 

l “yh the policy had not been in 

orce, and the National had never re- 

( ed any premium is explained in the 

* to the reinsuring companies, 

en by the general manager of the 

! department of the National 

Cr which accompanies _ the 

for the premium, the letter be- 

a part of the record in the case 
he letter said: 

Pres. Joyce Ordered Premium Paid. 
We applied to your company for 
nsurance on. thi risk in perfect 

ood faith and we requested cancella- 

on of t risk in perfect good faith. 
pO is executed and reported 
during the absence of President Joyce 


nd without his knowledge, and 


today 


not known by him before and notwith- 
standing that there was never any risk 
assumed by your company, he has in- 
structed me to pay the premium there- 
for.” 

Why Basis was $500. 

As to the basis of the payment, the 
record contains the explanation of the 
National Surety Co. that it was made 
on the basis of a $500 premium because 
that would be “the regular charge in 
‘ases of this kind; $100 per million per 
‘ay.” The delay in the letters recall- 
ing the reinsurance asked for, was ex- 
»lained by A. U. Quint, general mana- 


ger of the company’s burglary insur- 
ance department, on the ground that 
although the letters were dictated by 


him on March 15, they may have been 
delayed in transcribing, which is a 
ommon occurrence in all busy offices. 
Commssioner Exonerates National. 

If anything further was needed to 
viarify the much muddled atmosphere 
in regard to this transaction, growing 
out of the article worked up by Editor 
Drew, the report made by Deputy In- 
surance Commissioner Edwin Starkey, 
to Insurance Commissioner W. L. Clay- 
ton should settle it. In this report, 
Jeputy Starkey said: 

Policy Drawn in Good Faith. 








“We find that the policy was orig- 
inally drawn in good faith by the Ralph 
W. Smith Agency and the arrange 
ments for reinsurance perfected with 
‘he full expectation of delivering the 
nolicy, collecting the premium and pro- 
ecting the bank during the twenty 
four hours mentioned in the policy, but, 
ywing to the facts already stated, the 
trust company turned the proposition 
down and the policy was only delivered 
to the trust company for advertising 


after full release was given 
to the surety company from any indem 
nity thereunder. 

No Money Paid. 


surposes, 





“The department further finds that 
there was no money ccnsideration in 
the way of premium passed betw 
ihe trust company and the s mh 
any, nor none due; also iat on 
noney was paid to any newspaper b 
ither the surety company or the tru 
company for this advertisement ime 


heing used as a i 
No Differences With Officials. 
According to the r¢ 


news item 


cord there seemed 


to have been a complete and cordial 
inderstanding of the transaction among 
ill those concerned including the In- 
surance Department officials, until Edi 
tor Drew’s paper enveloped the whole 
in a deep, dark plot The following 
ippears in the record of Deputy Com 


Starkey’s testimony: 
Assisted State Department. 
Starkey, in the f 


matter oft 
by vour 


missioner 
National 
“Q. Mr 


. tio 
1e@ investig 


department 
the burg 
the basis of the 
of here, did you 
difficulty in securing from Mr 
Smith the of 
Surety Co. here, or 
connection with the National 
Co., any information you 
ted or sired? 

Greatest Freedom Exhibited 

a Why the 
vould indicate it W 


promptly 


ation 
the 


which is 


coneerning issuance of 


lary policy 
rticle complained 
have any 
Ralph W. 
the National 
in 


Surety 


or emploves 
any 
me 


which 





de 


‘“eque 


no, correspondence 


as answered 


and inquiries I made 


ere ansawered. There were number 
f inquiries made verbally, of which 
have no record, and the greatest 
eedom ¥ exhibited on their urt.” 
Used Suagestion and Inuendo 
With all of the facts at hand it is 
ident that the ambition to produce a 
racy” story was greater than the de- 
re to present the whole truth The 
rood name of a surety company of 
ational prominence had to be brought 
nto question by suggestion and inu- 
endo, where a statement of all the 
facets would have completely cleared 
the situation 


National Surety was Blameless. 
brought out in the 

I ari hows conclusively that 

he National Surety Co., was blameless 


evidence 
yurt 7 ring 
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‘in the transaction and it was ex- 
onorated by the Insurance Depart- 
nent from any attempt at fraud as 
was charged. The only point in ques- 
tion was the mcral effect of permitting 
the policy to be used for advertising 
»urposes, be the Trust Company. This 


matter, as shown, was an after con- 
sideration, taken up after the trust 
company had decided not to take the 
policy. 


Incomplete Stories Circulated. 

The National Surety Co. has been 
shown to have acted throughout in en- 
vire good faith and now that all of the 
facts are available, the whole fabric 
of mystery, intrigue and _ criticism, 
yoven to make a_ sensational and 
‘racy” story, falls to the ground. 

The whole incident shows the mani- 
unfairness of a competitor in clir- 
culating incomplete stories to hurt an- 


fest 


other, when a full statement of the 
facts would show there was no basis 
-or it. Such action is not only repre- 


hensible as a low form cf competition, 
vut is open to censure as besmirching 
the good name of the business of in- 
surance as well. 


National’s Rival was Active. 
The extent to which one competitor 
of the National Surety Co. went in con- 
nection with the preparation of the 
nuch circulated article, is shown in a 
‘etter written to President Joyce re- 
cently by Resident Vice-President 
Ralph W. Smith at Denver.. The let- 

ter follows: 
Wm. B. Joyce, 
Broadway, New 
Dear Sir: I an 
inder another cover transcript of 
testimony that was taken in the 
by the National Surety 
pany agai Insurance 
Company K, Drew in 
rict Court, Denver, Col. I an 


ing this transcript of testimony 


Esq., President, 115 
York city, N. Y. 
forwarding to you 
the 
suit 
Com- 
Report 
the Dis- 
forward- 
because 


brought 





[ am sure you will be interested in 
knowing that the undisputed facts de- 
loped: 

1. That C. K. Drew, defendant, the 
editor and manager of The Insurance 
Report, discussed the matter of the $5,- 
100,000 burglary policy issued to the 
nternational Trust Company of Den- 


with M rs. Jacobs & Edmund- 
son, agents and managers in Denver 
the United States Fidelity and Guar 
aenty Company, the publication 
f the article in The Insurance Report 


before 


derogatory to our company, and after 
Mr. Jacobs, of that firm, had called 
upon the Insurance Commissioner ana 
uggested an investigation of the mat- 
ter; that Mr, Jacobs and Mr. Gillette, 
the attorney for the United States Fi- 
delity & Guaranty Company in Denver, 
visited the Insurance Commissioner of 
Colorado many times making inquiry 


concerning the burglary policy, the In- 
surance Commissioner testifying that 
Mr. Gillette had visited him approxi- 
mately twenty-five times; that much of 


he information secured by The Insur- 
ince Report was in the possession of 
Mr. Gillette, the attorney for the 
United States Fidelity and Guaranty 
‘ompany, that an investigation was 
‘ad concerning the burglary policy by 
ihe Insurance Commissioner of Colo- 
ado, who in a written report absolved 
our company from all blame in con- 
ection with the burglary policy, stat- 


as follows: 
“We find that the policy was origi- 
ally drawn in good faith by the Ralph 
V. Smith Agency and the arrange- 
ents for reinsurance perfected with 
he full expectation of delivering the 
olicy, collecting the premium, and pro- 
tecting the bank during the twenty- 
four hours mentioned in the policy.” 


Important Points Suppressed. 

The published article complained of 
juoted but eleven lines from the Re- 
port, and those were somewhat inac- 
curate, suppressing the publication of 
the important portions of the report. 
Mr. Drew, after preparing the article 
for publication submitted to Mr. Gill- 
ette -a proof of it, the article leaving 
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out the important facts contained in 
the Insurance Commissioner’s report, 
and the “story” as published was made 
upon garbled letters in relation to the 
reinsurance feature, apparently intend- 
ing in this way to create the impres- 
sion that our company was party to 
perpetrating a fraud, 

The testimony of the vice-president 
of the International Trust Company 
nroved that we were endeavoring to 
place the policy in absolute good faith, 
ynd the trust company had it photo- 
graphed for the purpose of getting the 
advertising, and the information was 
given to the newspapers because it 
was expected the trust company would 
get favorable publicity. No money was 
paid to any newspaper by either the 
surety company or the trust company 
for such advertising, the information 
being used as a news item solely. 

This was after other surety compa- 
nies had quoted ridiculous premiums 
of $100 and $200, and the board of di- 
rectors of the trust company then de- 
cided not to take out the policy, and 
it was not accepted. The vice-presi- 
dent of the trust company also testi- 
fied that the policy was actually re- 
iurned to us prior to the time that it 
was to have gone into effcct, and this 
testimony confirms our statements to 
the various reinsuring companies bear- 
ing upon the subject. This uncon- 
tradicted! 


is 


Gets Data From Rival. 


2. The uncontradicted testimony 
viven by Mr. Drew and Mr. Gillette 
(both unfriendly witnesses), proves 
that Mr, Drew, of the Insurance Re- 
port, secured most of his information 
?rom Mr. Gillette, and that they con- 
ferred with each other several times; 


that before the article was printed Mr. 


Drew took the proof down to Mi 
Sillette, and they both wen* over the 
yroof; that when the summons was 


served upon the Insurance Report Com- 
pany, Mr. Drew immediately went to 
confer with Mr. Gillette; that in re- 
ponse to telegrams sent out by The In- 
surance Report to various competitcrs 


of ours. stating it was to publish “a 
startling exposure,” and asking, “Are 
vou interested,” it received an order 


for seven hundred copies of the report. 
The undisputed testimony of Mr. 
Drew and Mr. Gillette proves conclu- 
ively that Mr. Gillette, of the United 
Fidelity & Guaranty Company 
inrnished nearly all of the data in re- 
lation to the “story”; that apparent] 
Mr. Gillette was not satisfied to have 
the paper out without seeing the 
proof and there seems no question that 
the United States Fidelity & Guaranty 
Company were interested in this attack 


states 


£o 


"upon an erroneous theory that was 
~onclusively disproved by the _ testi- 
mony of the vice-president of the In- 
ternational Trust Company. 

The only reason why the court did 


rot sustain the injunction was because 
under our law you cannot enjoin a libel 


it makes no difference how false or 
malicious it is—but must bring suit 
for damages. Therefore I recommend 
that the company institute a suit for 


damages on account of this conspiracy. 
Very truly yours, 
RALPH W. SMITH, 
Vice-President. 
TO START SCHOOL FOR AGENTS. 
United States Health & Accident Co. 
Will Establish Regular Course 
of Instruction. 





The United States Health and <Acci- 
dent Co. of Saginaw, Mich., is prepar- 
ing to establish a school for the benefit 
of its agents and managers in which 
instruction will be given in all phases 
of casualty business. Several instruc- 
tion books will be used and Book No. 
6, on “The District Manager and His 
Work,” by Vice-President R. P. Shorts, 
has already been issued. The book 
deals with organization of territory, in 
struction of agents, systematic hand- 
ling of agency, prevention of lapses 
and competition. 





THE EASTERN UNDERWRITER 


CONFERENCE OPPOSES TWISTING. 


Asks All States To Make Rulings 
Like Those of New York and 


Pennsylvania. 
The Detroit Conference through its 
Educational Bureau, of which W. G. 


Curtis is chairman, has sent the insur- 
ance commissioners an open letter en- 
dorsing the recent action of the New 


York and Pennsylvania insurance de- 
partments in the matter of twisting 
business. Both of these states in- 


formed the companies that numerous 
complaints had been made concerning 
the efforts of some casualty companies 
to get the agents of other companies 
to switch their business and the de- 
partments warned the companies that 
such tactics would not be permitted. 
The letter issued by the Detroit Confer- 
ence Bureau reads: 

“The Detroit Conference Educational 
Bureau Committee desires to call your 
attention to the enclosed rulings, made 
recently by the New York and Pennsyl- 
vania departments, and to urge upon 
you the promulgation of similar rulings 
at once by your department. 

“The ‘Commissioners at Spokane 
voiced their disapproval of twisting by 
approving and adopting a bill against 
rebating, twisting and misrepresenta- 
tion, and which bill we hope to see en- 
acted into law in all states during their 
next Legislative sessions. 

“The selfishness of the twister, his 
disregard of the truth, and his indiffer- 
ence to the best interest of the pwlicy- 


holder and company are. obvious. 
Seventy-five per cent. of all faults 
charged against the business cau be 
traced directly to him. 

“We are for good business morals 
and fairness, and seek your co- 


operation in our campaign, by a ruling 





in line with that of New York and! 
Pennsylvania.” 
CAPABLE SERVICE REWARDED. 


J. W. Clayton Elected Secretary and 
Underwriting Manager of South- 
western Casualty Ins. Co. 

J. W. Clayton is now secretary and 
underwriting manager of the South- 
western Casualty Insurance Company 
of San Antonio, Texas, having been so 
elected at a recent meeting of the di- 
rectors. Mr. Clayton, who succeeds 
Nicholas W. Miller resigned, has been 
connected with the Company in an im- 


portant capacity ever since it was or- 
ganized, and has been a factor in its 
upbuilding. That his services have 


been appreciated by the management, 


in tangible form will be good news 
to Secretary Clayton’s many friends 


throughout the Lone Star State. 


AGREE ON COMMISSIONS. 
Association Agrees Unanimously to 
Limit Brokerage to 25 Per Cent. 

and Agents 30 Per Cent. 





The difficult question of compensation 
for burglary business in New York 
was settled at a meeting of the Burglary 
Insurance Underwriters Association 
held at the offices of the Fidelity & 
Casualty Co., on Tuesday, when the 
members present agreed unanimous!) 
to limit the brokerage to 25 per cent. 
and to allow regular agents 30 per cent. 
These rates are effective from Novem- 


ber 1. 
A further agreement was reached to 
limit the number of agencies allowed 


any one company in the city, to one in 
each borough. The members are highly 
gratified that this difficult matter has 
been finally adjusted satisfactorily. The 
bank burglary situation was under dis- 
cussion and an agreement reached not 
to make any contracts with safe con- 
cerns allowing any concessions and the 
previous agreement not to make any 
more bankers association agreements 
was reaffirmed. 
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AMERICAN FIDELITY COMPANY 


MONTPELIER, VERMONT 


OFFICERS 


James W. Brock, ?residen/ H. W. Kemp, Secre/ury Ralph B. Denny, 7recsurer 


STATEMENT, SEPTEMBER 30, 1912 
ASSETS , LIABILITIES 
$1,850,000 Municipal Bonds $1,806,507.50 : apit 5 : $750,000.00 
Due from Agents (not including i pitvoin ; = 
premiums written prior to pened -" 
July 1, 1912) $93,850.22 Y os d7 : 4) 
Accrued Interest... 20,047.08 Estimated pa i Ex 


Cash in Banks and Office ...... 


101,324.43 





$2,321,729.23 $2,321,729 
FIDELITY AND SURETY BONDS 

LIABILITY INSURANCE 

PERSONAL ACCIDENT AND HEALTH INSURANCI 
BURGLARY, THEFT AND LARCENY INSURANCE 


$300,000.00 Deposited with Insurance Departments for the Benefit of all Policy Holders 








The Fidelity & Casualty Company of New York 


92-94 Liberty and 97-108 Cedar Streets, New York City 
Assets 
Capital and Surplus 
Losses paid to June 30, 1912 


tate beusiee tad ebdlebe Secicex .se+e+-- $10,678,673.37 
3,124,412.06 


39,481,720.02 


This Company grants insurance as follows: 
Fidelity Bonds, Surety Bonds, Burglary, Plate Glass, Steam 
Boiler, Fly Wheel, Employers’ Liability, Public, Teams, Auto- 
mobile, Workmen’s Collective, Workmen's Compensation, Elevator, 
and General Liability, Personal Accident, Health, Physicians’ 
Liability, and Druggists’ Liability. 








Southwestern Casualty 
Insurance Company 
SAN ANTONIO, TEXAS 
Capital & Surplus ‘ ; . $290,000.00 


President, HOMER EADS 
Vice-President M. T. COGLEY 


Agents wanted everywhere in the State of Texas, for Accident, Plateglass, 
Burglary and Bonding Lines 








THE COMMERCIAL FIRE, of Washington, D. C.., 
(22 years old) is a hustling Company whose hustling 
is tempered with wise conservatism. Agents are proud to 
represent it. They make good money, too. Write us. 


Nord-Deutsche 


INSURANCE COMPANY 
OF HAMBURG, GERMANY 
ESTABLISHED 1857 


UNITED STATES BRANCH 
123 WILLIAM ST., NEW YORK 
J. H. LENEHAN, Unrteo States Manacer 


Agents Wanted in Principal Cities and Towns 

















WON’T COME UNDER OHIO LAW. 





(Continued from page 15.) 
that he was at a loss to fix the origin of 
the circulated, it was 
a fact of general knowledge that the 
Steel Corporation officials were opposed 


JOHN C. PAIGE CO. 


INSURANCE 
65 KILBY ST. BOSTON, MASS, 


stories because 











to the Ohio law on the ground that i 
was inequitable and suffered by com- 
parison with the laws adopted by the 





States of Illinois, Wisconsin, Michigan 


and New Jersey. 


a -_ Horace Taylor ( i N y 
Alleging that because of improper asks $15,000 damages fro Eastma 
treatment given one of his fingers at Kodak Company, of Rocheste Ss a 
the time it was injured, he was forced offset to injuries cl i to t 
to have it amputated, Edward W. Prink received whi! mploved by tl corpo 
bas sued the Pressed Steel Car Com- ration ¢ March 27th last Su 
pany of Pittsburgh for $5,000 damages cover the money has been ins 
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UNDER THE COMPENSATION ACT 


} 
THE GOVERNMENT’S EXPERIENCE. | 








Over $704,814 Paid to Injured Em-| 
ployes During Past Four Years— | 
Extension of Law Urged. j 





Charles Earl, Solicitor of the Depart- 
ment of Commerce and Labor, has just 
submitted to Secretary Nagel of that | 
department, a compilation of his 
opinions dealing with the Government 
workmen's compensation act, under | 
which compensation is granted for in- 
juries to artisans or laborers employed 
by the United This the 
pioneer among in 
this country. Since its enactment six- 
teen States have passed laws of a 
similar character, and the number 
likely to be increased during the coming 
sessions of State legislatures. 

The money benefits paid under this 
act between August 1, 1908, when it 
became effective, and December 1, 1911, 
aggregated $704,814,.60 paid to injured 
persons on account of non-fatal in- 
juries and $112,879.02 paid to surviving 
dependents on account of fatal injuries. 
Since December, 1911, additional bene- 
fits amounting to nearly $300,000 have 
been paid. During the first year after 
the passage of the act 1,805 claims were 
submitted, of which 1,689 were allowed. 
During the second year 2,624 claims 
were submitted and 2,499 allowed. 

The present statute applies only to 
artisans or laborers employed in cer- 
tain specified branches of the public 
service, or in certain hazardous occu- 
pations under the Government. Any 
workman covered by the act who 
injured in the course of his employ- 
ment is entitled to receive for one year 
thereafter, unless sooner able to resume 
work, the same pay as if he continued 
to be employed, except where the in- 
jury was due to his own negligence or 
misconduct. .If the injury results in 
death during the year, the compensa- 
tion allowed is payable to the widow or 
children or dependent parent. 

Mr. Earl emphasizes that feature of 
the act which permits of the estab- 
lishment of a simple and direct mode 
of procedure, whereby the technicalities 
and delays are avoided and the relief 
provided can speedily be given, ang the 
further feature whereby the Govern 
ment is forbidden to exempt itself from 
liability by any contract, agreement 


States. is 


compensation acts 


is 


is 


rule or regulation. In this connection 
he says: 

“The prompt payment of compensa- 
tion at a time when the bread winner is 
stricken and money is most needed, 


without forcing the claimant to pursue 
an elaborate, expensive and dilatory 
process of proof, is one of the striking 
benefits of the act. Being in its nature 
a remedial statute, it is rightly sus- 
ceptible of a liberal interpretation, as 
contrasted with a strict interpretation 
in order to bring home the benefits in- 
tended. Such has been the interpre- 
tation regularly applied by the Secre- 
tary of Commerce and Labor, without, 
of course, disregarding any of the 
limitations of the statute or extending 
ir beyond its term.” 

In speaking further of the nature and 
benefits of the act, the solicitor states 
that it marks a distinct in ad- 
vance and substitutes an enlightened 
modern view for certain obsolete doc- 
trines of the common law, since it _ 
only gives a remedy where none existed 
before, but it waives the right of the | 
Government to exemption from liability | 
and dispenses with the necessity of 
appeals to Congress in individual cases. 

The solicitor notes that more than 
17,000 accidents were reported under the 
act during the first three years of its 
operation, whereas only about 8,000 
claims were filed, due to the limited 
scope of the law, and strongly urges 
this as an indication of the need of 
extending the benefits of the act by 
supplementary legislation. Such legis- | 


step 


lation, in fact, has been recommended | 
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| Equitable Surety Company 

‘ St. Louis, Missouri 

‘ Capital $1,000,000.00 Surplus $250,000.00 








Exclusively Surety and Fidelity Business 
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Liberal Contracts for Good Agents 
COMMUNICATE WITH 


E. B. McCONNELL & CO. 


General Agents for the State of New York 
55 LIBERTY ST., NEW YORK CITY 
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by the Secretary of Commerce and 


Labor, and measures designed to en- 
large the scope of the act are now 


pending in Congress. 





Reward for Special Effort. 





To stimulate its agency force to 
special effort during the last two 
months of the year, the Ocean Acci- 


dent & Guarantee Corporation is offer- 
ing a series of prizes for personal acci- 
dent, health, burglary, fidelity and 
plate glass business. 

The territories of local agents will be 
classified by group, and to the winner 
in each group will be given his choice 
of any article equal in value to $2.40 
on each $100 of premium. “Its value 
will depend entirely upon the showing 
made by each individual group; but no 
prize will be of less value than $20.” 

As an evidence of the Company’s 
appreciation, every participant pro- 
ducing over $100 in premiums in ac- 
cordance with the rules of the contest 
will be awarded a gold fountain pen. 


DHIO RULES ON COMPENSATION. 





Will not Pay for Occupational Diseases 
—No Limit to Damages if not Under 
State Fund. 





The attorney general of Ohio decides 
that victims of “occupational diseases” 
cannot recover from the State even 
though their employers that contrib- 
ated to the State insurance fund for 
compensation payments. He also de- 
cides that under the new amendment 
the Ohio constitution, effective Jan- 
uary 1, there is no legal limit te the 
amount of damages to be collected 
from a death, except for employers 
who insure under the State plan. 

Another decision is that employers 
insuring under the State plan cannot 
zet a refund if they go out of business. 

The Attorney-General also decides 
that the Ohio laws do not permit the 
transaction of a mutual insurance where 
the amount of the death benefit is un- 
certain and the amount of the assess- 
ment certain. 








Maryland will give it. 


WHY 


another day. 


SOONER OR LATER 


you will want your agency to feel the impetus 
and have the prestige that representing the 


But if you put off applying to us, some one 
else in your town may get ahead of you. 


NOT NOW 


write us for our booklet 
Maryland” and let us tell you some of the advan- 
tages that a Maryland agency will bring you? 


WRITE RIGHT NOW 


to the most progressive Casualty and Surety 
Company in the world. Don’t put it off until ¢ 


So 


“Facts About The 
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ARYLAND 
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OMPANY : 
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HOME OFFICE 
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The Company That Helps Its Agents ; 


- BALTIMORE 
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QUESTIONS SWITCHING RULING. 





(Continued from page 10.) 
the agent and not the company con- 
trolled the business. I might mention 
the case in Toledo involving, I think, 
the Metropolitan Insurance Company; 
another case, of which my knowledge is 
more definite, was one quoted in The 
Journal of Commerce of New York 
City, under date of July 15, 1911, which 
article I quote for your information: 
Business Belongs to Agent. 

“*The Goodspeed Agency of Joliet, of 
which Edith I. Goodspeed, one of the 
best known women agents in the coun- 
try, is manager, to-day secured an in- 
junction from Judge Dibell restraining 
the Connecticut Fire or any of its rep- 
resentatives from in any way inter- 
fering with the business placed on its 
books by the Goodspeed Agency or 
Edith I. Goodspeed. W. G. Albright, 
Illinois State Agent of the Connecticut, 
with W. C. Smith, his assistant, came 
‘to Joliet on Tuesday and began solicit- 
ing the policyholders of the company to 
secure their policies for cancellation 
and rewriting at 50 per cent. of the 
regular rate. He secured a number of 
dwelling policies and some mercantile 
business before the injunction was 
served. The Connecticut had long been 
in the Goodspeed Agency, where it had 
the leading business, with premiums 
of about $7,000. It holds that the Good- 
speed Agency was about to unionize, be- 
cause of its connection with the Conti- 
nental, and that it had not been zetting 
its share of renewals lately.’ 

“I have, from time to time, seen 
various decisions quoted in the news- 
papers upholding, generally, the right 
of the agent to the business which he 
has solicited. It seems to me that the 
right of contract exists absolutely with 
the agent, and he may contract where 
he pleases for the business he has to 
place, and it does not seem to me that 
the insurance department has any 
more right to refuse him a license for 
the company with which he contracts 
to place his business than would some 
other officer to prevent a clerk in a dry 
goods store capitalizing his own person- 
ality and acquaintance by leaving a 
store, where he had been employed, to 
go to another which was willing to pay 
him more money. I thing the analogy 
is complete so far as the right of the 
agent to contract is concerned. It is 
proper to have regard for public policy 
by requiring that agents be licensed to 
represent companies, and it is proper, 
furthermore, that the insurance depart 
ments should make such investigations 
as to the character and standing of an 
agent as will keep the business in the 
hands of respectable men. Further 
;than that, however, I do not believe 
|} any supervising official has the right to 
| go, even if the authority be specifically 
| delegated by statute, because I believe 
}such a statute must be held unconsti- 
| tutional as affecting the right of con- 
| tract. 

Wants Precedent Established. 

| “This company is absolutely in no 
| controversy of the kind in question 
| with any insurance department, nor has 
| it had any, but every new company has 
|}to get new agents, and at some time 
|in the future the question is going to 
|; arise as to whether an agent desires 
| to resign his connection with another 
| company and take service with us, and 
for this reason we consider it desirable 
| to consider the general question of the 
— of agents and company to so 
| 





contract.” 





December 1 is the date upon which 
| the lately organized Eagle Fire, of New- 
jark, N. J., hopes to begin business. 
| With an initial capital of $100,000 and 
| surplus of equal amount, the Company 
| will write reinsurance only through 
| treaty arrangements, Later the capital 
| will ‘be increased to $1,000,000. 


| A branch office with S. E. Jackson in 
charge as resident manager, has been 
opened at Oakland, Cal., by the Amert- 
can Bonding Company of Baltimore. 
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SPECIAL TALKS WITH LOCAL AGENTS 





Henry C. Walters, gen- 
eral counsel for the 
National Casualty Co., 
writes in a recent num- 
ber of the National 
Agents Record, on the subject of claims 
that come under violation of the law. 
He says: 

“Bvery accident insurance company 
has a clause in its policies which 
either prohibits recovery, or limits the 
recovery by the insured to a small pro- 
portion of the indemnity provided 
where the injury or death occurs while 
the insured is ‘violating law.’ 

“In a leading case upon the subject 
where the policy provided that the 
insurance ‘shall not extend to death or 
injury caused by dueling or fighting or 
other breach of the law on the part of 
the insured,’ the Supreme Court of the 
United States held that there could be 
no recovery on the policy, where the 
insured was killed while engaged in 
horse racing in a State where horse 
racing was prohibited by statute. 

“In still another case where the in- 
sured was injured while crossing a rail- 
road track at a point other than a 
public crossing, in violation of law, it 
was held that no recovery could be 
had. 

The Supreme Court of Vermont has 
laid down the rule that an insured can 
not recover for injury received by 
slipping on frozen ground while return- 
ing home from a Sunday hunting ex- 
pedition, hunting and traveling on 
Sunday being prohibited by statute. 

“The above cases serve to show that 


Claims Under 
Violation 
of the Law. 


the courts are inclined to give full 
force and effect to provisions of this 
character. Where the clause is in sub- 


as the one contained 
the courts hold 
to establish a 


stance the same 
in the National policy, 
that it is not necessary 


casual connection between the viola: 
tion of law and the injury. In other 
words, the clause operates in all cases 


where it can be shown that the insured 
was in the act of violating the law 
when the injury or loss occurred, and 


this regardless of whether the viola- 
tion of law actually contributed to the 
injury. 


“Clauses of this character apply only 
in the case of violation of criminal 
laws, They cannot be applied unless 
the loss or injury occurs while the in- 
sured is actually in the act of commit- 
ting the violation. It is immaterial 
whether the violation was the cause of 
the loss or injury. 

“In investigating claims, it is of the 
utmost importance that the company 
be fully advised as to all the facts and 
circumstances surrounding the claim in 
order that it may be determined what 
its rights are with reference to this 
clause of the policy.” 

” * . 


An accident insurance 


An Agent _ solicitor in a small city 
Who Cheated was intelligent, had the 
Himself. respect and esteem of 


his fellow townsmen, 
considered himself fairly industrious, 
always getting to his office by half-past 
eight in the morning and seldom leav- 
ing for home until six at night, and yet 
he found himself as the result of his 
efforts in receipt of a very moderate 
income and with, so far as he could 
discern, no prospect of an improvement 
in his income or condition. 


One day his general agent to whom 
he was complaining of the conditions, 
said to him: “Your income from com- 
missions during the past year has been 
only at the rate of about $25 per week. 
I leave here day after to-morrow and 
will not be back for a month. If you 
will act as my clerk, putting yourself 
absolutely under my orders for that 
time and making over to me any com- 
missions coming to you during the 
period I will pay you a salary of $40 a 
week.” 

The offer, too good to be refused, 
was eagerly accepted. The general 
agent instructed his new clerk, who 


was thoroughly acquainted with his 
community, to sit down at his desk 
with the city directory and to make out 
a list including every man within six 
blocks of his office who did not to his 
knowledge already carry accident in- | 
surance, and to have it ready for him | 
before he left. 

When the list was submitted to him, 
he said: “Now, I want you just as 
early as possible to-morrow morning, | 
after opening and aitending to your 
mail, to start next door and call upon 
these men in order, returning to your 
office in time to write out for my in- 
spection a record of the day’s work, 
including an expression of your honest 
belief as to whether you could by more 
economical arrangement of your time 
have made a greater number of calls; 
in what particulars you could on re- 
flection have improved your selling 
arguments with any of the men; 
whether there is a possibility of secur- 
ing any of them at a later date and 
when you can perhaps call again with 
a possibility of advantage, or whether | 
any of the men whom you now insure 
or who are already insured may be 
likely to add health insurance to their 
accident insurance. If you cover the} 
whole ground before I return make a 
new list and go on to the next blocks.” 

When, a month later, the general 
agent returned to that city he found | 
that the solicitor calling on prospects 
in order of location had been having 
more than twice aS many interviews | 
daily as ever before. That he had} 
learned in reviewing his daily work | 
in writing out his records to avoid | 
errors and to improve methods. That | 
the commissions earned exceeded the 
promised salary. And best of all that 
the solicitor had acquired a confidence 
in his ability to make good which would 
prevent his ever again being willing to 
enter into such an arrangement. | 

This story teaches—but does it? Can | 
anything teach unless some one is will- 












ing to learn?—New Amsterdam Casu- | 
alty “Talks.” 
7 * a | 

The ordinary accidents | 

Ordinary are of more frequent oc- | 
Accidents currence that accidents | 
Greatest. due to great violence or| 


of tragic surroundings. | 
There are more people injured at home 
in the pursuit of their regular routine 
than are injured in accidents of travel. 
These facts are emphasized in the | 
claims paid by the accident companies. 
The Travelers gives an interesting list | 
of percentages of different kinds of | 
claims paid last year, which shows that | 


accidents at -home outnumber the| 
others. Here are a few comparisons: 
PC. 
ee eee 
PD cne6s akan shepeseaunees 19.2 | 
PE Gcl Cs subpcdetecnsewcas’s 16.8 
eI ies Dacca uy cwlenene dances 13.3 
Horses and vehicles ............. 9.0 
ee fee 6.8 
ee, ee ere 4.9 
ee er ee ee eee 2.5 
DES ca cawrnweievieecans 4.5 
* 7 
Mr. W. G. Roller of Alli- 
Two Good ance, Ohio, in the month 
Records by of September wrote 25 
Beginners. life policies for $45,000 


insurance. Three acci- 
dent policies, premiums, $42.50. 

Mr. E, W. Jacobs of Coshocton, Ohio, 
during the same period wrote 17 life 
policies for $20,500 insurance. Three 
accident policies, premiums, $36.50. 

The record of these men shows what 
can be done in a country district by 
new agents when they have energy and 
perseverance.—Travelers Record. 





Goes with Southwestern Surety. 





Charles L. Henry has joined the staff 
of the Southwestern Surety Co. of 
Denison, Tex., of which Charles I. 
Brooks is vice-president and manager. 
Mr. Henry was formerly treasurer of 
the Empire State Surety Co. 











GEORGE J]. KUEBLER 
Attorney - at- Law 
EXPERT LEGAL COUNSEL ON 
INSURANCE MATTERS 
Briefs of the Law in any State 
on Matters of 
INSURANCE 


a Specialty 


1887 1912 


There Are Many 
Health and Accident Companies 
BUT 


ONLY ONE 


LARGEST 


Pr References on Application -:-:- 


er 720-29 So. LaSalle St. Chicago, ill, 


TELEPHONES: Randolph 6816 and 6817 


THE 


CONTINENTAL 





CASUALTY COMPANY 


CHICAGO 
H. G. B. ALEXANDER, President 


of Gem Vort 
e SUPERIOR POLICIES 
KIMBALL C. ATWOOD, President 


‘* Every Time The Clock Ticks, 
Every Working Hour, 

It Pays A Dime, To Somebody, 
Somewhere, Who Is 


80 Maiden Lane, New York 
SICK or HURT.” 

















DON'T BE MISLED 







into thinki ng iat bag eg tsa HI ALTH and ACCIDENT BUSINESS 
8 ot ess i the FULLY EQUIPPED INSURANCE FFICE 

“ INDUSTRIAL POLICIES ARE NOT FOR INDUSTRIAL WORKERS ALONE 

>, THEY ARE FOR THE PROSPECT WHO 18S UNWILLIN( rO IN 

=. VEST A LUMP SUM IN HEALTH AND ACCIDENT INSURANCI 

‘= THEY FIND A READY SALE ar FURNISH PROTECTION JUST 

\] WHERE IT IS NEEDED 

S . IT WILL PAY ANY AGENT TO PUT A SOLIGITOR AT WORK EX 

3 ce CLUSIVELY ON THIS CLASS OF BUSINESS 

Wr THE MASSACHUSETTS BONDING and INSURANCE CO., is 
the LARGEST and STRONGEST COMPANY WRITING THIS FORM OF 
INSURANCE. IT CAN TELL YOU HOW rO MAKE MONEY OUT OF IN 
DUSTRIAI © SEMI-COMMERCIAI BUSINESS. | 5 ‘ 

os 


: Communicate With the Manager of Our Industrial Department 
itr Ww AL you 1 


PAY o © DBO BUsINEss WITH THI 
MASSACHUSETTS BONDING & INSURANCE CO. 
77-85 STATE STREET, BOSTON, MASS. 

J. FALVEY, President 
ane ss RETY BONDS. BURGLARY INSURANCE, 
tKMEN’S COMPENSATION, ALTOMOBILE, HEA 


wipers 
we N 
ACCIDENT, and PLATE GLASS INSURAN( 


LIABILITY, 
LTH, 








FIDELITY AND SURETY BONDS 
INTERNATIONAL FIDELITY INSURANCE 
COMPANY 


CASH CAPITAL - - $300,000 
HOME OFFICE: 15 EXCHANGE PLACE, JERSEY CITY, N. J. 
The only Surety Company Organized under Laws of New Jersey 


This Company is not a party to any agreement for control of rates 


BILLINGTON, HUTCHINSON & COMPANY 
GENERAL AGENTS 
New York City 425 Walnut St., 


3 South William St., Philadelphia, Pa. 








THE 


METROPOLITAN CASUALTY 


INSURANCE CO. OF NEW YORK 
(Formerly The Metropolitan Plate Glass and Casualty Insurance Co, 
Home Office, 47 CEDAR STREET 
Chartered 1874 


PEATE GE “SE cioenr POLICIES 


OF ‘THE MOST APPROVED FORMS 
EUGENE H. WINSLOW, President 
DANIEL D. WHITNEY, Vice-Pres. 8. WM. BURTON, Sec. ALONZO G. BROOKS, Ass’t Bec. 
RELIABLE AND ENERGETIC AGENTS WANTED 











THE SIGN OF GOOD CASUALTY INSURANCE 
HEAD OFFICE F. J. WALTERS 
Cc H I & AG oO Resident Manager 


< 55 JOHN STREET 
F. W. LAWSON 





New York 
General Manager 
Liability, Accident, ne ay team 
Burglary, Boiler and FG Resident Managers 
Credit Insurance Established 1869. New England 


London Guarantee & Accident Co., Ltd. 


OF LONDON, ENGLAND 
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fArudeutial Sasualty Su. 


HOME OFFICE 
INDIANAPOLIS 








Strictly a Casualty Company 








LINES WRITTEN 
AUTOMOBILE - LIABILITY - PROPERTY DAMAGE - COLLISION 


EMPLOYERS LIABILITY - - PUBLIC - - TEAMS - - - ELEVATOR 
WORKMEN'S COLLECTIVE - - - - WORKMEN’S COMPENSATION 
GE} ERAL LIABILITY - PHYSICIAN’S LIABILITY - COMMERCIAL 
AND INDUSTRIAL ACCIDENT AND HEALTH -- - - BURGLARY 


PLATE GLASS 


















Liability Accident 





Fidelity and Disability 


Surety Bonds Plate Glass 






Automobile Liability and Property Damage 
Workmen’s Compensation 
Industrial Insurance 


Casualty Company 
of America 


HOME OFFICE . NEW YORK 








COME SOUTH AND PROSPER 
ACT WHILE OPPORTUNITY CALLS JOIN FORCES WITH A SUCCESSFUL COMPANY 


An agency connection with the largest and most progressive Southern Life Company 
THE STATE MUTUAL LIFE OF GEORGIA 
assures success to the agent who will work, because he has behind him a company of 
stability, he has before him the most fe rtile insurance fleld to-day, and he is armed 
with the most m« dern and attractive policy contracts on the market, including 
Monthly Income Gui iranteed Premium Re. luction, ete., carrrying new features such 


as Total Disab ili ty and Doubl e Indemnity. The rates are lower and the contracts 
more liberal than those heretofore issued by the company. 
Our agency contracts are qn innovation in life insurance 
The commission basis is scientifically ealeulated so as to give the agent all the business will stand 
STATE MUTUAL LIFE INSURANCE COMPANY 


JOHN W. MADDOX, President J.C. O'DELL, General Manager of Agencies 
-:- HOME OFFICE, ROME, GEORGIA -:- 








The Great Western Life Insurance Company 


of Kansas City, Missouri 
GEORGE STEVENSON, Jr., JAMES CHAPELLE, Secretary and Treasurer 


President 
Every Policy of This Company is Secured by the Full Legal Reserve 
Deposited With the Insurance Department of the State of Missouri 


Desirable general agencies for men with records as producers. Address the Company 





FIRE ASSOCIATION  parmabevrata 


Office: Company’s Building, 407-409 Walnut St. 
Organized 1817 Incorporated 1820 Charter Perpetual 
Cash Capital $750,000 Assets $8,989, 219.63 


E. C. IRWIN, Frecidens H, CONDERMAN, Vice-President ¢ 
G. GARRIGUES, Sec. and Treas. 











R. Me KELLY, Jr., Asst. Sec. and Treas. 1817 
crests “FF, & D.” GUARANTEE tires: 
CLIENTS REPRESENT- 


WANT THE ING 
{ Fidelity and Surety, Accident and Health, 
WE WRITE | Burglary, Plate Glass, Liability, Auto’ 
Total Assets Surplus to Policy-holders 
$2,000,000 $8,133,000.57 $4,818,481.42 
ORGANIZED, 1890 HOME OFFICE: BALTIMORE 


Fidelity and Deposit Co, OF MARYLAND 


EDWIN WARFIELD, President 


We Do Business Everywhere 


NEW YORK CASUALTY OFFICE, 84 William Street NEW YORK SURETY OFFICE, 2 Rector Street 
Phone: John 2432 Phone: Rector 2000 


Capital 








THE ee FIRE INSURANCE COMPANY CHARTERED BY THE 
ATE OF NEW JERSEY (Chartered 1811) 


NEWARK FIRE INSURANCE CO. 


<gheeaanall N. J. 





ASSETS... ..$1,876,593.29 
| CAPITAL. Re eS Cee 500,000.00 
SURPLUS TO POLICYHOLDERS.......... $1,359,881.30 





Responsible Agents wanted in Cities and Towns where 
Company is not now represented 


EDGAR J. HAYNES, Jr., Pres. THOMAS L. FARQUHAR, Secy. 

















INCORPORATED 1720 


ROYAL EXCHANGE ASSURANCE 


LONDON, ENGLAND 


United States Branch RICHARD D. HARVEY 


92 William Street, New York 


THE NORTH RIVER 
INSURANCE CO. 








CRUM & FORSTER 


GENERAL AGENTS 
NORTH RIVER INSURANCE CO. BUILDING 


1 ] ASSETS 

OF NEW YORK 12-81-11 

95-97-99 William Street = 3 it Empire City Fire Ins. Co., Inc. 1850 $1,149,468 
» N City Nassau Fire Insurance Co., Inc. 1852 840,845 

—— United States Fire Ins. Co., Inc. 1824 1,046,940 

Dutehess Fire Ins. Co., Inc. 1906 660.716 


INCORPORATED 1822 
(Where not locally represented) 

FOR NEW YORK CITY 
AACHEN & MUNICH FIRE INS. CO. 


TOTAL ASSETS DEC. 3 31,1911 
$2,389,805.24 











United States Manager | 








VALUABLE AND EFFECTIVE 
CANVASSING LITERATURE 


——F oa 


LIFE INSURANCE AGENTS 
“REBATING YOIDS THE POLICY” 


‘*Rebater and Assured Liable to Fine and Imprisonment ’’ 
2.00 per 100; $1.25 per 50 


“A BANKING PROPOSITION or TWO METHODS OF SAVING” 


Price $5.00 per 1,000; $3.00 per 5(10 
(With Imprint on Lots of 5,000 or over) 


“DO RICH MEN NEED LIFE INSURANCE?” 


Giving Effective Answers in the affirmative 
Price $2.00 per 100; $1.25 per 50 


“A STORY OF TWO PYRAMIDS” 


Illustrating the Difference Between the Legal Reserve and Assess- 
ment Plans of Life Insurance 


Price $1.50 per 100; $1.00 for 50 


“COUNTER PROPOSITIONS ” 


Insurance for Property and Life 
Price $5.00 per 1,000; $3.00 per 500 
(With Imprint on Lots of 5,000 or over) 





The above pamphlets are productions of articles appearing 
in past issues of THE EASTERN UNDERWRITER, or for which 
we are agents. 

Samples of any or all of the above sent upon receipt of 25c. 
postage. 

Address THE EASTERN UNDERWRITER CO. 
105 William St., New York City 

















